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| An Antidote 
F for Summer Lethargy 


Here is a shot in the arm for every executive in 
the bank, to lift them out of the mid-season dol- 


drums and fill them full of new enthusiasm and ideas. 
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A RAND MSNALLY PUBLICATION 


N THE past half-century, practically every bank has become 
I acquainted intimately with Burroughs’ thoroughness in 
analyzing banking procedures and routines . . . with the 
efficiency and dependability of Burroughs’ conservative 
recommendations . . . and with the certainty of satisfaction 
and maximum return on an investment in Burroughs machines. 


It is significant that banks are letting their confidence in 
Burroughs machines, men and methods guide them in meeting 
today’s changing conditions. 


BURROUGHS ADDING MACHINE COMPANY, DETROIT, MICHIGAN 
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ISSUED ON 
INVENTORY: 


The present high level of inventories spells opportunity to bankers for addi- 
tional loans on Field Warehoused collateral. Instead of being a dead load, . 
inventory is put fo work to supply needed money for payrolls, operating ex- 
penses, discounting bills and so on. 


Many manufacturers are desirous of further expanding inventories in raw 
material. You can help them to do this, using Douglas-Guardian Service to 
Field Warehouse present inventory, and get a sound profitable loan for 
your bank. 


Over 18 years’ Experience in Field Warehousing has developed our 
service to a point where leading bankers all over America recommend and 
stipulate Douglas-Guardian because of our record. We're soundly financed— 


conservatively operated—equipped to render our service all over America. 
MAIL THE COUPON TODAY 
Siti tnee gecte titel in guteer Why not use the coupon today—to request our FREE Booklet or suggest that 
valuable booklet for your files, or for a call, with- a Douglas-Guardian representative call to answer any questions and suggest 
out obligation, of a Douglas-Guardian Field Man. practical ways for locating inventory loan opportunities. 


DOUGLAS-GUARDIAN WAREHOUSE CORPORATION 


Nation-wide Field Warehousing Service. Regional Service Offices at: CALL IN THE DOUGLAS-GUARDIAN MAN 


sDOUGLAS-GUARDIAN WAREHOUSE CORP.=2 ap 
' 100 W. Monroe St., Chicago, Ill. Suite 1100 — 160 W. Menree Street, Chicago, IM. 


O Send us your booklet, “Financing 
118 No. Front St., New Orleans, La. the Modern Way.” 


O Tell your’’Douglos-Guardian Man” 
to call when in our neighborhood, 
Atlanta, Ga. Los Angeles, Calif. Portland, Ore. wih cadentending that .such call 
Cleveland, O. Memphis, Tenn. Rochester, N. Y. ners. 
anINS RIO cscitncintisconcnsniesinitilacstinintntietinnnitiintiguaiemamadeaaee ae 
Dallas, Tex. New York, N. Y. San Francisco, Calif. 
£ | Md. Phi Iphia, Pa. Springfield, Mass. PTO scccsinstaiccsrrissrtarsinntninicinninisiinpiaiaiinbiiaisdibitsiniatemedae -_ 


Springfield, Mo. Tampa, Fla. pp Enon gong gpg 
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by BANKING EXECUTIVES 


who need an accurate working basis for quick, intelligent, 
daily decisions on a wide variety of commercial subjects 


The Chicago Journal of Commerce 
in its regular daily editions, presents 
a greater volume of factual informa- 
tion of value to BANKERS in: the 
great Central West, than any other 
publication. 


4 Complete Markets From All Princi- 
pal Exchanges Every Business 
Morning. 


No more guesswork—no hurried tele- 
phone calls for quotations. No missing 
facts when you need them most! 


%¥ Financial News—Candidly reported to 
you each day—happenings that can, and 
do. affect the administration of business 
in your bank. 


4 General Business News and Expert 
Interpretation of Probable Effects .. . 
Help you anticipate the needs of to- 
morrow and shape your policies accord- 
ingly. 


4% Over-the-Counter Markets—Com- 
plete classified lists enable you to check 
stocks and bonds on a moment’s notice. 
Lists include: Industrials—Investment 
Companies—Insurance Stocks—When 
Issued Rails—Local Traction Issues— 
Farm Loan Bonds—Public Utility 

‘ Stocks—Equipment Trust Notes—Bank 
Stocks—Industrial Bonds—Real Estate 
Bonds and Public Utility Bonds. 


¥% Commodities and Farm Products— 
A credit check and business barometer. 
Coverage includes: Feed—Grain—Hides 
—Livestock—Packing House Products 
—Produce—Provisions and all major 
commodities. News—trends—quotations 
(cash and future markets)—statistics— 
reports . . . of especial value to bankers 
in both urban and rural communities. 


* Increasingly, every day, banking executives are called 
upon to serve a growing number of business fields. The 
spreading of funds into consumer credit financing—indus- 
trial and collateral loans—farm and commodities financing 
—building construction loans—real estate loans and other 
long-term channels—sets up a wider, more complex operat- 
ing view than that which confronted the banker of a few 
years ago. 

Thus, the problem of directing an adequate proportion 
of banking funds into liquid assets to counterbalance in- 
creased long-term loan activity, calls for active and profit- 
wise control of the bank’s own investment portfolio. To 
assure an even flow of banking profits . . . for quick access 
to dependable information for customers and about cus- 
tomers ... in short . . . to establish an all-inclusive daily 
worksheet . . . more and more bankers subscribe to the 
authentic financial news, market prices, statistics, data, 
and expert interpretations released daily in the Chicago 
Journal of Commerce 


TIMELY ~ ACCURATE = ALL-INCLUSIVE 
FINANCIAL NEWS FOR BANKS .. . 


Investment news coverage in the Chicago Journal of 
Commerce is unequaled for completeness and promptness 
by any medium—daily or periodical, published in the 
Central West . . . and by few in the entire United States. 
Complete statistics, prices and sales on all principal and 
leading secondary securities exchanges, are published daily, 
plus Over-The-Counter Markets in which quotations are 
exclusive by a margin of 75%! 


Chicago Journal of Commerce 


— AND LA SALLE STREET JOURNAL — 


12 East Grand Avenue Chicago 


“The Daily Business and Financid| Ne 
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inci’ Newspaper of the Central West” 


THE DAILY BOND MARKET: GOVERNMENT- 
MUNICIPAL - CORPORATE - FOREIGN 


Important to bankers: regular news stories on the daily 
bond market in all branches—special features entitled 
“Bonds . Market Comment, Investment Notes and 
Gossip,” by J. F. Gardiner; and “‘Wall Street Comment and 
Gossip,’”? by Howard Carswell. Moreover, the most compre- 
hensive list available of ‘“Current Market on New Issues,” 
including all important corporate flotations over the past 
year. From time to time, the most extensive available list 
of bonds called for redemption. Then, a calendar run daily 
of proposed financing registered with the SEC for contem- 
plated offering to the public. 


WASHINGTON NEWS:TAXATION-DEFENSE- 
FOREIGN RELATIONS Daily from 3 SOURCES 


Linked directly with the source by our own Washington 
Bureau and our New York office, contact is maintained 
daily with all Government financial activities. Will now 
exempt outstanding securities be taxed? How is defense 
affecting banking and business in general? What new 
Government financing programs are now being planned? 
You receive news of such events direct from points of origin, 
often first-announced, in many instances exclusively, when 
you read the Chicago Journal of Commerce. 


WILL YOU GRASP THIS OFFER..? If you are not 


already a regular subscriber, as are most bankers, we will 
gladly send three sample copies of the latest issues of the 
Chicago Journal of Commerce, postpaid. No obligation. 
Simply write: 


Chicago Sournal of Commerce 


— AND LASALLE STREET JOURNAL — 


12 East Grand Avenue Chicago 




























Complete and Expert Analysis 
and Interpretation of Every 
Business Phase - When You 
Need it .... Every Day.... 


4% Industrial News—The what and 
where of business expansion . . . car- 
loadings . . . new construction .. . U. S. 


Government Defense Contract Awards 
($10,000 and upward) . . . New Products 
. . . New Processes. 


¥ Official Texts On Priorities and Price 
Rulings—The Chicago Journal of Com- 
merce is the only newspaper that pub- 
lishes daily Official Texts on Priorities 
and Price Rulings as they occur. Also, 
important labor decisions: rulings, bal- 
lots, news. 


4% Washington News—Activities of all 
Governmental agencies . . . the White 
House . . . Congress . . . Federal Bureaus 
—Plans, Rulings, Regulations affecting 
business. 


¥ Insurance In All Its Branches—New 
Policies — Dividends — Legislation — 
Underwriting Profits and Losses—Rate 
Revisions—Home Office Announce- 
ments—New Appointments . . . enable 
bankers to keep informed on invest- 
ment policies of Insurance Companies. 


+4 Transportation— Automotive 
Aviation . . . Motor Freight . . 
roads .. . Shipping . . . Travel. 


’ Rail- 





INCREASE YOUR 
COLLECTION INCOME 


By Using a Prominent Listing in the 


BLUE BOOK 


PRESID é 50 25 29 £88 28 
SAME OF YOUR BANK. f RESIDENT VICE PRESIDENT CASHIER ASST. CASHIER T 10 
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UNEXCELLED FACILITIES arc offered for the PROMPT AND 260 115 97; + 17,892 13 si 
oo HANDLING OF ACCOUNTS of individuals, firms ae: ees Ee ees Ge 4. 
an anks. 


BANK QUICK SERVICE ON COLLECTIONS— 
REASONABLE RATES. 


Jun’39Stmt AdB@Tet'96 Member Federal Deposit Insurance Corporation 


Tell the thousands of users of the Blue Book among banks, 
commercial firms, and investment dealers, that you wel- 
come their business—direct their attention to your bank 
by a more prominent listing in Rand M¢Nally Bankers 
Directory (Blue Book)—the Directory that is preferred 
and used by 95% of the banks of the country, all leading 
investment dealers and commercial firms. 


FOR DETAILS AS TO COST WRITE 


RAND M¢CNALLY BANKERS DIRECTOR! 
536 So. Clark St., CHICAGO 
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THE CHASE 
NATIONAL BANK 


OF THE CITY OF NEW YORK 


Statement of Condition, June 30, 1941 


RESOURCES 


CasH AND DuE From Banks ....... . « « « « $1,311,004,575.02 
U.S. GovERNMENT OBLIGATIONS, DIRECT AND FULLY 

ee ee ae ee eer a 
StaTE AND Municipat SEcuRITIES . . ..... 2.46. 122,867,035.34 
Srock oF FepeRAL Reserve BANK . . ........ 6,016,200.00 
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PID caidas Se Se we, hee ane eS 38,408 355.36 
eee ee ae ee eee ae a ee 7,066,325.35 
a ae ee eee ee ee oe ee ee 10,495,534.00 
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ee a ee eee ee ee ee ee ae ee 9,978 354.27 
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$3,889, 160,536.66 
United States Government and other securities carried at $162,927,930.00 are pledged to secure 


public and trust deposits and for other purposes as required or permitted by law. 
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Correspondents Supply Experts 


For Banks In Smaller Places 


The editor recently found these seven examples of special services 
performed by city correspondents in southern states. They are 
similar to the help given by experts in city banks in all states. 


Y CITY correspondent clears 
all of my checks, but what 
more should I expect?” ask- 

ed a banker in a small city in 
Georgia. 

My answer to him was based 
on experiences I had gathered in 
many city banks. 

I said, “You should expect ex- 
pert help from your city corre- 
spondent on any subject which is 
not easily handled here in your 
own town.” 

That seems like a broad propo- 
sition. Nevertheless, I believe that 
almost any help, other than legal 
advice, may be secured by any 
country bank from its city corre- 
spondent. 

While I was visiting with the 
officer of one of the banks in Bir- 
mingham, Alabama, for example, 
I learned of many cases in which 
the city bank’s officers served as 
experts for correspondents. 

For example, a representative of 
the Birmingham bank will be visit- 
ing one of the bank’s customers, 
and in the course of the conversa- 
tion, the country banker will ask: 
“Where can I get some help on 
this new tax situation?” 

The prompt reply of the visiting 
banker is, “We have a tax expert 
im our bank who makes it his spe- 
cialty to keep up with all of the 


By JOHN Y. BEATY 


regulations pertaining to taxes. 
Just tell me what your problem is, 
and I will have him handle it for 
you without any charge.” 


This type of conversation is re- 
peated many, many times each 
year, and the tax expert in Bir- 
mingham has always been able to 
give the proper information to the 
customer bank. 

Another banker in an agricul- 
tural community wanted to know 
how he could get up-to-date in- 
formation on successful livestock 
feeding. 

The reply of the visiting bank 
representative was almost. the 
same “We have an expert in our 
bank,” he said, ““who keeps in touch 
with the agricultural college, with 
livestock feeders, and with every- 
thing connected with agricultural 
production. Just tell me the cir- 
cumstances surrounding your case, 
and I will get you the correct an- 
swer.” 

As a matter of fact, this agri- 
cultural expert does quite a little 
traveling himself. That’s one way 
he gets the information he shares 
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with the other institutions of the 
state, and that is also the way he 
keeps in touch with what farmers 
are doing, and what information 
they lack. 

He visits feeders all over the 
territory and attends agricultural 
meetings and county fairs. Inci- 
dentally, he doesn’t do this entire- 
ly for the sake of rendering this 
expert service to the country bank. 
He does it primarily for his own 
institution which makes loans to 
the manufacturers of livestock 
feeds, to manufacturers of farm 
equipment, and others concerned 
with agricultural sales. 

As long as he must get the in- 
formation for his own institution, 
he might just as well share it with 
those banks which have deposits 
in his bank and he does share it 
gladly and often. 

As a matter of fact, he has be- 
come such an expert on agricultur- 
al matters that he is serving as 
chairman of a state committee for 
the development of certain agri- 
cultural interests. 

For fear it may be thought that 
this is the only bank which has 
this type of expert, let me say that 
I have found men similarly in- 
formed in many other city institu- 
tions. As a matter of fact, agricul- 
ture is the basis for a tremendous 





Seven Types Of Help Given 
By City Correspondents 


1. A Birmingham bank helped 
a correspondent with a local tax 
matter. 


2. It provided information on 
livestock feeding which a country 
banker needed for a customer. 


3. A Florida bank officer as- 
sists correspondents in the pur- 
chase of municipal bonds. 


4. A Mobile bank has an of- 
ficer who aids correspondents in 
securing field warehouse loans. 


5. He helps them pass on 
credit ratings for industries with 
which the local officers are un- 
familiar. 

6. A New Orleans bank helped 


a correspondent with a trust 
matter. 


7. An Atlanta bank helped a 
correspondent legalize a loan to 
the local county board. 


number of the loans of banks in 
both city and county. 

In a Florida city bank, I found 
a man who shares his knowledge 
and experience in the purchase of 
municipal bonds. In that way he 
has made his bank of unusual 
value to its correspondents. 

There are some bankers with 
whom I talked in Florida who had 
such confidence in this bank expert 


When the representative of the city 
bank walks in the door of his country 
correspondent, he doesn’t come alone. 
Behind him walk the ghosts of his 
entire statf—of the whole bank, in fact. 
Through the medium of this one man, 
the country banker has access to 
every expert, every facility, of 

the city institution. 


that their directors arranged for 

im to buy a certain amount of 
bonds for their bank whenever he 
bought any for his own. 

In a Mobile bank, I found an 
officer who specialized in field 
warehouse loans. He is frequently 
asked for information on this sub- 
ject by the correspondents of his 
institution. In finding and nego- 
tiating loans for his own bank, he 
gets in touch with businesses all 
over the state and so has not only 
the technique well developed but 
he has a knowledge of the needs 
and activities of businesses in the 
territory, so that whenever a cor- 
respondent bank wants informa- 


tion regarding a prospective loan, 
he can discuss it intelligently from 
all angles. 

In this connection, he has studied 
the management policies which 
make the various businesses of the 
state a success. Consequently, he 
can pass on loan applications jp 
almost any line, and many of his 
bank’s correspondents submit such 
applications to him for review. 

A New Orleans bank, as is the 
case with most city banks, has an 
expert on trusts. A case was re- 
cently referred to him by a corre. 
spondent in a smaller town where 
trust matters seldom arise. A cus- 
tomer was having difficulties in 
settling his father’s estate. The New 
Orleans expert was familiar with 
similar cases and knew exactly 
what to do. 

An Atlanta, Georgia, bank help- 
ed a customer arrange for his 
county officers to adjust the coun- 
ty finances in such a way as to 
make a bank loan legal and safe. 

In the same way, experts in oth- 
er city banks have been serving 
their country correspondents as 
often as they have had an oppor- 
tunity. When such service is not 
rendered it is because the city bank 
does not know what is needed. 
Never have I found a case in which 
a country bank asked for help that 
it could not get, provided the city 
bank was in a position to provide 
the information or aid. 

The more I discuss this subject 
with bankers, the more I realize 
that it is important for every bank 
officer who does not have experts 
within his own institution to make 
use of the experts in the institu- 
tions where his bank deposits 
funds. 


The Public Is Fair 


People are willing to pay fo 
what they get. We bankers, how- 
ever, are saddled with the respon- 
ibility of helping our customers t 
understand that they are getting 
something for what they pay. 

Service charges augment, but can 
never supplant the income derived 
from the principal and most im- 
portant banking function—the mak- 
ing of loans. I believe in collecting 
service charges, but I believe it 
making sure that the custome! 
understand that they are getting the 
service for the charge.—Hal G. Vit 
cent, president, State Savings Bank, 
Otsego, Michigan. 


It is a good thing to remind our 
selves these days that each gene! 
ation has new problems in banking 
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ing is comprised of asset cards 

used as the asset ledger, in- 
dividual trust account ledgers and 
statements, and multiple carbon 
tickets employed in conjunction 
with a complete addressograph 
system and a machine bookkeep- 
ing operation. 

Each trust asset is set up on an 
individual asset card. Different 
colored cards are used for bonds, 
stocks, notes and trust deeds, real 
estate, contracts, savings accounts, 
sundry, etc. The individual char- 
acteristics of each security are 
noted.on the corresponding asset 
card. 

These cards, especially prepar- 

ed for the setup, are designed for 
segregation according to various 
classifications. Each card has a 
row of holes on the upper and on 
the left-hand sides. Each hole rep- 
resents a special ‘division into 
which we have occasion to segre- 
gate the various asset cards. For 
example, when it is desired to sort 
all bond cards paying in January 
and July from the other cards in 
the various trusts, the cards are 
put through a process known as 
“needling.” Needling is the inser- 
tion of a steel skewer through the 
January and July punched hole 
sections. Large blocks of the asset 
cards are picked up, through which 
the skewer is inserted in the afore- 
mentioned punched hole, and 
those bond cards paying in the 
designated month fall from the 
pack. Similarly, we may segregate 
railroad, public utility, industrial, 
or municipal securities, or any 
other classification assigned to the 
assets. 
Asset cards are filed accord- 
ing to the account number in a 
fire proof cabinet and represent 
a current inventory of each and 
every security, piece of real prop- 
erty and other assets in an estate, 
testamentary or living trust, as 
well as the agency and custodian 
accounts which we administer. 

Equally as important for effi- 
ciency is our method of maintain- 
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Tins basis of our trust account- 


Trust Accounting Simplified 


By using the addressograph, a special trust accounting machine, a 
card sorting device, and special forms, trust accounting is easy 
and there is little likelihood of any transaction-being overlooked. 


By A. M. COOPER 


First National Trust and Savings Bank, 
Santa Barbara, California 


ing individual, ledger accounts for 
each trust and agency account. 
The required number of state- 
ments for a particular account are 
collated with the individual ledger 
sheet. Our system will make as 
many as six copies of statements 
plus the permanent ledger copy, 
all clear and distinct, so that re- 
copying of statements to benefici- 
aries is unnecessary. The indivi- 
dual ledger and statement ar- 
rangement provides on one account 
a chronological record of changes 
in income and principal cash as 
well as activity in investments. One 
of the many advantages of this 
type of ledger is its extreme sim- 
plicity and its adaptability to a 
high speed accurate posting per- 
formed by a specially designed 
bookkeeping machine. Our state- 
ments are prepared, checked and 
mailed to the respective interests 
on the day they are due, always 
including that day’s posting if there 
is any activity in the account. 

The bookkeeping machine is so 





designed, with its six registers, that 
posting to income and principal 
cash and investments is accom- 
plished by essentially one opera- ° 
tion. In addition, principal changes 
are posted to the asset cards. In= 
serted in the machine when the 
daily posting to the individual 
ledgers is performed, the “book- 
keeper’s proof sheet” permits a 
check on the day’s bookkeeping 
operation. 

At the close of each day’s busi- 
ness, the trust teller compiles a 
“proof blotter’’of all journal entries 
as they appear on the daily posting 
tickets. Each entry is itemized on 
this “blotter” and is segregated 
according to its kind of entry, such 
as: increase or decrease of income 
cash, principal cash, stocks, bonds, 
notes, real estate, and other assets. 

This systematic breakdown of 
debits and credits permits the 
bookkeeper to check her proof 
sheet against the book of original 
entry. The essential function of 
the trust teller’s proof journal is 
that the bookkeeper uses this blot- 
ter as a medium for the posting to 
the trust department general ledg- 
er which is a detailed, running 
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MUNICIPAL LEGAL SECURITY INDEX 


CPinNnion__.__._._.._._..  TICKLER.._.____.__.___. 
INVESTMENT ADDRESSOGRAPH 


FILE 6=CARD O. K.—_ 


Assei cards are the basis of this bank’‘s trust accounting. Cards like these are used as the individual trust account 
ledger, and the asset ledger. The holes around the edges make it possible to sort the card quickly when certain 
assets are to be segregated for accounting purposes. In addition to the one illustrated, there are cards de- 
signed for: Stocks; Notes and Trust Deeds; Real Estate Contract; Income Assets; Savings Our Bank; Savings 
Others; and Real Estate. Tops of different colors indicate the purpose of each card. 


record of all the assets held in all 
the trusts. A periodical check is 
made of the system by running the 
asset cards against the individual 
ledger account and the general 
ledger of the trust department. 
The addressograph department 
with its duplication of all trust as- 
sets on addressograph plates is of 
vital importance to the simplified 
operation of our system. In essence, 
each asset card for each trust is re- 
produced on a nine-line addresso- 


graph plate. As in the case of asset 
cards, these plates are arranged ac- 
cording to the various trusts. On the 
first two lines of the upper plate 
are imprinted the number and the 
name of the trust, along with 
the classification of the account 
whether it be an estate, a trust 
under will, a trust under agree- 
ment, an agency account or other 
classification. 

The lower plate of seven lines 
contains a complete description of 


the trust asset. In the case of as- 
sets paying regularly, such as 
bonds, stocks, real estate and con- 
tracts, these plates are so tabbed 
that, when run through the ad- 
dressograph machine, they will 
print only those plates represent- 
ing assets paying in a designated 
month. 

The addressograph plates print 
almost all of the ordinary posting 
tickets used in our daily work. 
These forms are printed the latter 


The ledger is made through a carbon at the time items are listed on the customer's statement. 


(LEOGER & STATEMENT) 


TRUST DEPARTMENT 


FIRST NATIONAL TRUST AND SAVINGS BANK 


staTement or account JOHN BOE 


From JANUARY 8, 1941 


1 PURCHASED 5000 ARMOUR 4& CO. OF 
| a BONDS OuE 8/1/55 

| ACCRUED INTEREST-FA 1 

€6 1 Ww INTEREST PAYABLE 2/1/41 ON 
ARMOUR & CO. OF DEL. 
BONDS DUE 1955 


EB 2 &} SOLD 5000 ARMOUR & CO. OF DEL. 
4% BONDS DUE 1955 @ 102 
LOSS TO TRUST 


j 
| 


OF SANTA BARBARA 


Trust No. 100 


CLASSIFICATION 


tecome Caen PmRincrPpar 


caen inveetrmente 














100.00 | 
. 45.00 | 





5130.00| 
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f as- 
~~ 
con- 
ibbed 
» ad- 
will 
‘sent- 
nated 


print 
sting 
work. 
latter 


part of the month preceding the 
one in which income is to be re- 
ceived and credited to an account. 
For example, around the twentieth 


]. Acknowledgment ticket for asset re- 
ceived or purchased. The white copy is 
verified by the auditor and then mailed 
to owner of the trust. The blue copy is 
attached to the security and goes to the 
yault; then to the addressograph where a 
plate is made; then to the auditor where it 
is filed permanently. The green copy goes 
to the auditor who retains it only until the 
blue copy is received. The yellow copy is 
the posting ticket from which entries are 
made on the individual ledger and on an 
asset card. 


2. Asset delivered ticket, used for deliver- 
ing an asset when no cash is involved. 
The blue copy authorizes withdrawal of 
the asset from the vault; then it is used by 
the addressograph department as authority 
for removing the plate from the file; then 
it is put in the auditor's permanent file. 
The yellow copy is the posting ticket. The 
white copy is the receipt for the delivery of 
the asset which is filed permanently. The 
green copy is filed as a vault record. 


of each month, the addressograph 
machine is regulated so that, in 
one operation, it will print the 
posting tickets, ownership certifi- 
cates, and coupon envelopes for 
all bonds paying in the subsequent 
month. In the case of the monthly 
run for stocks, the machine is ad- 
justed so as to print only once 
the stock tickets paying in the 
ensuing month. 

In addition, the addressograph 
printed tickets provide an effective 
tickler system for income payable 
in a given month. The aforemen- 
tioned work tickets are assorted 
chronologically at the first of 
each month by the trust teller. 
When a specific income credit has 
not been received, she checks to 
determine the cause of delay. 
Failing to find definite information 
in the case of delinquent dividends 
or bond interest, she delivers the 
subject ticket to the investment 
department for further investiga- 
tion. 

In the case of delinquent interest 
on notes or rents, the tickets are 
given to an officer whose respon- 
sibility it becomes to act accord- 
ing to the situation. When it is 
determined that certain income 
items will not be received, the 
tickets are circulated among the 
various officers who are informed 
of all delinquencies. As can be 


| 
| 
7. 
| 
if 
| 
| 
IL 
aT 
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Acknowledgment of Asset Received or Purchased 


va. N? 
care’ y i, 1941 
on ff 


RAN, 
\ usp 100 

















STOMER S ADVICE 


cu 
or 


TRUST 


ARMOUR @ CO. OF DE lst S. F. Ser. B 4% bonds 
due 8-1-55 @ 108" 


Bond Numberas 























PLEASE GE ADVISED THAT THE SECURITIES LISTED ABOVE Have Been RECEIVED 
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Asset Sold Ticket 
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deily work for credits 4 debits. 
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412 ‘Vuveuve vinve 
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3. Asset sold ticket. The original white copy goes to the auditor who mails it to the owner of the trust. The blue copy author- 
izes the vault custodian to deliver the asset. It then serves the addressograph department as authority for removing the plate. 
It is then put into the auditor's permanent file. The green copy is used by the auditor as a control. The yellow copy is the 
posting ticket. The pink copy goes to the income tax file. 


4. Posting ticket. This is used mainly for the crediting of income and principal cash; for debits and credits to savings; notes, 
trust deeds, contracts, bonds, stocks, sundry income assets, and real estate. 
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PANEL EP CASS BO 


AUGER LG A ala ROR PRR TTT: 


ye sa TE 


FIRSTRATIONAL BANK” 


OF SANTA BARBARA 
TRUST DEPARTMENT . 


xo. 


SANTA Barsana. Cauie.. January 1, 1941 


‘THIS CHECK 1@ GIVEN AND BY THE PAYEE’S ENDORSEMENT HEREON(S 


sina tga, Sa nee acter hy Ww 


Private Trust No. 100 
John Doe 


DO NOT DETACH THIS VOUCHER 


‘ SET ee 
Beet ee. 


EXCHANGE TELLER 


. 


SERS ET 
of \ 


- 
~~ i 


apse! 


TO Exchange Teller 


Credit EB. F. Hutton & Co. for purchase of: 


5000 Armour & Co. of Del. lst. S. F. Ser B 
4Z bonds due 1955 @ 103 
Accrued interest payable FA 1 


THIS CHECK WILL NOT BE anti IF VOUCHER is oe OR ALTERED OR NOT SIGNED BY PAYEE. 


FIRST NATIONAL TRUST Al AND SAVINGS BANK 


ACCEPTED BY THE UNDERSIGNED ition pag mais SATISFACTION OF ABOVE ACCOUNT. 
IF INCOR! . TO BE RETURNED AT ONCE. 


| 
“PAYING BANK WILL REQUIRE THIS RECEIPT To DATED. SIGNED AND CHECK ENDORSED BY ORIGINAL PAYEE. Bi 


CHARLES B. WADLEY 6o.. PATHFINDERS, AOS POGCLIS, S58 FORREIERS, EC TORE, Emenee 


The first copy of this multiple carbon form check notifies the auditor of the cash withdrawal, the 
second copy is the posting ticket, and the third copy goes to the income tax file. 


readily understood, this procedure 
permits a constant check on all 
payable income in a very simple 
and accurate manner. 

Carrying the use of addresso- 
graph plates a step farther, we 
have adapted their use to the com- 
pilation of lists of “the remaining 
assets on hand” to accompany the 
statements of accounts. The book 
values of the assets are then plac- 
ed on the inventory when the 
values are totaled on the adding 
machine. 

The interdepartmental account- 
ting forms and tickets which we 
use are based upon the principle 
of multiple carbons and numbered 
forms which permit an audit con- 
trol on all transactions. The use of 
the following forms will be appar- 
ent from their descriptions: 

1. Acknowledgment ticket for 
asset received or purchased. 

This ticket is used when assets 
are received from a principal or 
purchased for an account. 

When the ticket is completed, 
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the white form is sent to the au- 
ditor who verifies that the asset 
has been properly credited to the 
account. He then mails it to the 
client. 

The blue copy is the authority 
for depositing the asset in the 
vault and thus it is attached to the 
security. Following that operation, 
the blue ticket is sent to the 
addressograph department from 
which the addressograph plate is 
made. From that department, the 
ticket travels to the auditor and 
becomes a permanent record for 
his control of all assets received in 
the trust accounts. 

The green copy is forwarded to 
the auditor at the time the asset 
is purchased and is retained by 
him only until the blue copy 
reaches his department. This may 
take several days, for the duties 
of the addressograph department 
must be completed and a delay 
often arises in the actual delivery 
of the security to the bank before 
the blue copy can be attached to 


the asset and be routed to the 
vault. 

The blue ticket is retained by 
the auditor permanently since it 
has recorded on it the signatures 
of the official authorizing, the 
witness to, and persons actually 
depositing the asset in the vault, 
as well as having signature of the 
addressograph department that the 
plate has been made. The green 
ticket may at first seem super 
fluous since the blue copy is the 
auditor’s copy but it permits contrdl 
at all times by the auditor until his 
permanent copy has reached him 

The yellow copy, known as the 
posting ticket, constitutes the in- 
struction to the bookkeeper fo 
posting to an individual ledger at 
count and to the specific asset 
card. 

2. Asset delivered ticket. 

This ticket is used for deliver 
ing an asset when no cash is it 
volved. 

The blue copy which is the origi- 
nal is the instruction to the vault 
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custodian for the withdrawal of 
the asset. After this duty has been 
performed, the blue copy is for- 
warded to the Addressograph de- 
partment where the plate is re- 
moved from the Addressograph 
files. Upon the completion of the 
aforementioned duties, the ticket is 
sent to the auditor where it be- 
comes the permanent file receipt 
of the auditing department. 

The yellow copy is the posting 
ticket. 

The white copy, known as the 
receipt for the asset delivered, is 
signed by the person or persons 
receiving the security at time of 
delivery. This ticket is maintained 
in the trust department files as a 
permanent receipt of withdrawal 
and delivery. 

The green copy is filed as a vault 
record. 

3. Asset sold ticket. 

This ticket receives much of its 
importance from its ability to pro- 
vide constant supervision of the 
assets from the time it is removed 
from the vault until the time the 
proceeds from the sale are cred- 
ited to the account from which the 
sale was made. 

The white or original form is 
forwarded to the auditor who mails 
it to the client, thus advising of 
the sale of the asset. 

The blue copy, as in the case of 
the same copy on the aforemen- 
tioned ticket, serves as authoriza- 
tion to the vault custodian for the 
withdrawal of the asset and also 
as instructions to the addresso- 
graph department for the removal 
of the plate from the addresso- 
graph files. Upon the completion 
of these duties, this copy becomes 
the auditor’s permanent file copy 
of the transaction. 

The green copy is that which is 
sent immediately to the auditor for 
his control and kept by him pend- 
ing the arrival of his permanent 
ticket, the blue copy. As in the 
case of “acknowledgment ticket for 
asset received,” this green copy is 
not retained in the auditor’s per- 
manent file because it is the blue 
copy which contains the signatures 
of the official authorizing the trans- 
action, witness and withdrawal 
signatures, as well as confirming 
the duty that the addressograph 
plate has been removed. 

As explained in the description 
of other forms, the yellow copy is 
the posting ticket. 

The pink copy is the “income 
tax file’ form. This ticket is sent 
to the income tax department for 
use in the computation of income 
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a  —- ec, 
This is the Addressograph machine which 
the bank uses so extensively in its trust 
accounting system. 


4. Posting ticket. 


This is the miscellaneous posting 
form which we use for transactions 
other than those involving prev- 
iously mentioned activities and the 
withdrawal of cash from an ac- 
count. Although mainly used for 
the crediting of income and prin- 
cipal cash to the various trust ac- 
counts, it permits debits and cred- 
its to savings, notes, trust deeds, 
contracts, bonds, stocks, sundry, in- 
come assets, real estate and others. 
It is the form to which we have 
referred in the running of the ad- 
dressograph for both bond inter- 
est and stock dividends at the end 
of the month preceding that one in 
which income is to be received. 

The yellow copy is the posting 
ticket and the pink copy is the form 
sent to the income tax department 
for use in the preparation of in- 
come tax returns. 

5. Multiple carbon form checks, 
consisting of the check itself and 
three copies, all blue in color. It 
will be necessary to discuss these 
by copy number. 


The first copy is the auditor’s 
notification of cash withdrawal 
from an account and serves the 
purpose of a check register. 

The second copy serves as a 
posting ticket and indicates wheth- 
er income or principal cash, or 
both, are to be debited in the 
transaction. 


The third copy or the income tax 
copy goes direct to the income tax 
department where it is placed on 
file and constitutes a chronological 
record of all trust charges. 


At the time the asset cards are 








originally set up, the trust teller 
posts the trust number and the 
amount of bonds or stocks to a file 
known as the “security index.” This 
file consists of cards alphabetically 
arranged according to the name of 
the bonds and to the name of the 
stocks. In the lower right-hand 
corner of the asset card, the com- 
pletion of this duty is noted for 
each bond and stock. 


Such an index is indispensable 
when it becomes necessary to de- 
termine what issues are held in 
the various trust accounts. This 
index is used mainly in connection 
with notices of calls and redemp- 
tion of bonds and stocks, and to’ 
effect the recommendations of the 
Trust Investment Committee to 
sell an issue throughout all ac- 
counts. 

The use of an “investment fold- 
er” for each trust or agency ac- 
count, compiled from a series of 
chain index tabs, each represent- 
ing a trust asset, has proved to be 
of great value to the administra- 
tive body of the department when 
periodically reviewing the trust 
accounts. This folder is kept up to 
date so that it represents a com- 
plete list of assets held in an ac- 
count. In this folder is filed a copy 
of actions and considerations taken 
by the Trust Investment Commit- 
tee. 

Each issue of bonds and stocks 
held in accounts is represented by 
a card filed in an index known as 
the “security price review.” The 
market prices of the stocks are 
charted weekly for those listed on 
the New York Stock Exchange 
and the New York Curb Exchange 
and monthly for the unlisted and 
more inactive equities. In the case 
of bonds, the market prices are 
charted bi-weekly. 


When the Trust Investment 
Committee or department execu- 
tives believe that specific action 
should be taken on an issue at a 
specified price, this price is noted 
on the price review card. At the 
time the market price approaches 
such a level, the reviewer reports 
the trend in the market to an of- 
ficer. In other cases where no 
specified price review basis has 
been stipulated, the reviewer of 
these cards, if a security has a 
market trend contrary to the gen- 
eral market action, calls such price 
activity to the attention of an of- 
ficer also. In this manner, the 
market price of all securities is un- 
der constant supervision, and we 
easily follow the trend of 400 or 
500 different securities. 

(Continued on page 368) 
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‘Conditional Sales Contracts Preferred 


In 41 States 


Here is a summary of the features of the laws of the 48 states with respect 
to conditional sales contracts and chattel mortgages. These tables should 
not be taken as a substitute for legal opinion, but they do serve as a basis 


for planning adequate security for loans 


State Law Requirements For Chattel Mortgages 





State 


Chattel mortgage must be filed 
and Recorded 
Where mortgagor 
lives 


Where property is 
located 


Chattel mort- 


-| gage good for 


life of debt 


| 
Mortgage must be 


renewed if not paid 
| 


Chattel mortgage is 
valid as to 3rd party 
if mortgagor retains 
Chattels and applies 
sales to debt. 





Alabama. .... 


Yes 


Yes 


Yes 


Yes 





Yes Yes 


No 





Yes 


Yes 


No 





= 
Yes, if pay- 
ments are 
recorded. 


Yes 





California... . 





Colorado 


Y s 


No 


| 
} 
| 
| 





No 


Up to $2500, every 2) 
years; to $20,000) 
every 5 years; over 
$20,000, every 10) 
years. | 





Cennecticut.. . 


Yes 


No | 





Delaware... . 


Yes, in 10 days. 





Every 5 years. 





District of 
Columbia. .. 


Yes 





Florida... .... 





Yes 





Georgia... . 


Yes 


| 
No 


Valid if mortgage so 
states. 





No, goodf or 
3 years. 


Affidavit as to amount! 
due must be filed every) 


Yes 





Yes, if mortgagor is a 


Yes, in 10 days. non-resident of state. 


No 


3 years. | 
| 


Yes, within 90 days; 
after maturity. 





Yes, if in another 
county. 


Yes 


No 


Yes, every 3 years. 





Yes If non-resident. 


No, but good 
5 years after 
maturity. 


No 





If non-resident. 





No 


Yes, 30 days before| 
end of each second 
year. 





Good 5 years after 
maturity if no note 
is given; 15 years,| 
if note is given. ; 


Valid if fully identi- 
fied in mortgage. 





Yes Yes 


Every 5 years. 


Yes 





Yes If non-resident. 


Yes 





Maryland 


Yes, in 20 days, if 


Yes, in 20 days. non-resident. 


Yes 





Massachusetts... 





Yes—also at Mort- 
gagor's principal 
place of business. 


If non-resident. 





Valid if recorded 
within 15 days of its 
date. 





Michigan 


Yes 


| 
Yes, within 90 days 
next preceding expi- 
ration. Good 3 years! 
and renewable only 
twice. 





Minnesota... .. 


If non-resident and if 
mortgagor holds 
chattels. 


No 


No, but life only 6 
years. 


Yes 





Mississippi. . . 


Yes 


Yes 


No 


Yes 





Missouri... . . 





If non-resident. 





Yes, if recorded 





No 





Yes 
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(Continued on page 360) 


on retailed merchandise. 


EFORE time payments for the 
purchase of retail merchandise 
were emphasized as they have 

been in recent years, the chattel 
mortgage served as adequate se- 
curity on goods pledged to protect 
a bank loan. 


However, we now have a better 
means of protection in most states. 
It has arisen out of the activities 
of those who have been promoting 
sales on payments for the last 
number of years. 


All states have laws pertaining 
to the legal handling of both chat- 
tel mortgages and conditional sales 
contracts. The outstanding fea- 
tures of these laws are recorded in 
the two tables accompanying this 
article. 


These tables, of course, do not 
include all that is in the law, but 
they can serve bankers as a warn- 
ing of the care which must be tak- 
en with respect to filing and re- 
cording these documents. Also, 
there is information as to how the 
life of the document may be ex- 
tended. 


In some states, the contracts 
must be signed by some one other 
than the buyer. In other states, the 
contract must be filed where the 
buyer lives, and in some states, 
where the goods are kept, without 
respect to where the buyer lives. 

In some states, the chattel mort- 
gage is good for the life of the 
debt. In others, it must be renewed 
at specified intervals. Under some 
laws, the chattel mortgage is valid 
as to third party if the mortgagor 
retains the chattels, and applies 
sales to debt. In other states, this 
is not the case. 


Consequently, it is important for 
those who are making personal 
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Buyer & Seller, each 

















a " y ? 
8 5 Fi Fe 3 . Where filed? iT Where recorded? Ss 2 
a2¢ 35% See 5 B53 s 13. | gs Ss% 
STATES ee i c aes = 2. eg aye : Ze s i i 22% 
ak OE on 32 =. S 8 oe assk 3 8 oy 3s a 
nes cof Phi e> ex see? P= e> ex Be - cos 
Ose =e aes § 52] 52 =es Ss S= | 32) 26 2** 
as es = : if lies Se |e*|s* = 
ALABAMA. Reds canada ae Original Probate Judge | Yes | Yes | No 
= ; . " 34 menths after filing. 
EAs Copy County Recorder} No | Yes Yes Yearly thereafter. 
ARIZO PY 
cenecwansesy Yes No 
CALIFORNIA Yes No 
‘ County Clerk : 
EEMIAIIO, 6 ocesccscvecce No Original and Recorder No | Yes Yes Yearly 
CONNECTICUT. suet Yes ' Original Town Clerk Yes No No 
z z Recorder _ | 35 months after filing. 
DELAWARE................] Yes Copy of Deeds No | Yes Yes | Yearly thereafter. 
Original if Recorder 
DISTRICT OF COLUMBIA..| Yes Seller over $100 of Deets D.C.} D.C. No 















































































































































































































































































































































































































































































FLORIDA. . Yes | with two witnesses 
de Clerk of 
GEORGIA....... Yes One witness Original Original Superior Court | Yes | Yes | No 
IDAHO a Yes Original County Recorder| No | Yes No 
ILLINOIS Yes No 
INDIANA 3 Yes Seller None None No 
a Buyer and , " Five years after 
IOWA Yes Seller Original County Recorder} Yes | Yes Original | County Recorder Yes due date. 
KANSAS z S x Yes Copy Register of Deeds} No Yes No 
KENTUCKY. es No Two witnesses Original County Clerk No | Yes No 
— | Notary and Original or Recorder of ¥ i : . d 
LOUISIANA No | _ two witnesses certified copy} Mortgages | Yes | Yes | Yes | Every five years. 
i Town or City, town, or : 
MAINE Yes Copy City Clerk Yes plantation Clerk | Yes No 
ae —— x County Clerk or : . 
a eC Original Clerk of Yes No No 
Superior Court 
MASSACHUSETTS Yes No 
_ | Two renewals only. 90 
MICHIGAN No Copy Register of Deeds} Yes | Yes Yes | days before due date. 
4 a f Copy — Original Register of 
MINNESOTA. ... Yes in cities over| Deeds, or Town | Yes | Yes No 
50,000 or City Clerk 
MISSISSIPPI... Yes 
; County Recorder. 
MISSOURT. . No Original or | St. Louis—City | Yes | Yes No 
true copy Recorder 
; Register of ; 
MONTANA Yes Original motor vehicles No 
a - Yearly, 50 days 
NEBRASKA Yes Copy County Clerk Yes No Yes before due date. 
NEVADA a Yes No 
NEW HAMPSHIRE a Yes Original Town Clerk Yes | Yes | No 
— ; County Clerk or fe 35 months after filing. 
NEW JERSEY Yes Copy Register of Deeds} No Yes Yes Yearly thereafter. 
NEW MEXICO ef Yes Seller Copy County Clerk | No | Yes No 
: County or _ | 35 months after filing. 
NEW YORK Yes Copy City Clerk Yes | Yes Yes Yearly thereafter. 
, ey mn Clerk of ae: >: 
NORTH CAROLINA Yes One witness Original Superior Court | Yes | Yes | No 
7 q oe ‘ . : Every 33 months. 
NORTH DAKOTA Yes Two witnesses Original Register of Deeds} No | Yes Yes 3 renewals only. 
Original or 
ER inc cicccicdese No true copy County Recorder| Yes | Yes 
WMRAMOMA............... Yes Original County Clerk No Yes 
Memo on County Recorder 
OREGON Yes fixtures only | or County Clerk Yes No Every Six Years 
PENNSYLVANIA...........| Yes* Copy Prothonotary No | Yes Yes Yearly 
RHODE ISLAND.......... Yes ~ 










SOUTH CAROLINA 


One witness 
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* The contract is a bailment lease in Pennsylvania. 


Original 


Clerk of Court, 
Register, or 


Yes 
County Treasurer 


Yes 


(Continued top of next page) 







Yes | Every three years. 
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State Law Requirements For Conditional Sales Contracts 


(Continued from preceding page) 





SOUTH DAKOTA...... Yes 


Copy 


Register of Deeds 


No 


Yes 





TENNESSEE Saas Sy 





TEXAS No | 


Original 


County Clerk 





eT | Yes | 


Yes 


45 months after filing. 
Yearly thereafter, 


——__.., 





69 months after filing, 








VERMONT. . ‘ Yes 


Original 


Town, City or 
County Clerk 


Yes 





VIRGINIA | Yes 


Original 


Clerk of Courtt 








WASHINGTON. 


Original 


County Auditor 





WEST VIRGINIA 


Copy 


County Court 











59 months after filing, 
— two years 
thereafter. 





WISCONSIN... 


Copy 


Register of Deeds 








| Yes. 








WYOMING 








Copy 


+ Liens on automobiles must be filed with motor vehicle commissioner. 


loans and accepting either of these 
documents as security, to be in- 
formed on requirements. 

It must be emphasized, how- 
ever, that these tables cannot safe- 
ly be used as legal opinion but 
only as a basis for making plans. 
Most legislatures meet every two 
years, and there is always a possi- 
bility of some of these features be- 
ing changed. Furthermore, an at- 
torney has access to cases which 
have been handled in court, and 
so he knows the interpretation of 
the local judges with respect to 
these special laws. 

It is scarcely necessary to 
emphasize the importance of mak- 
ing sure that all phases of the law 
have been promptly complied with. 
Most bankers have had experiences 
which have shown them that pro- 
tection is not the document itself, 
but rather the details of the law 
which guarantees the validity of 
the document. 

While it is to be presumed that 
those engaged in such businesses 
as retailing automobiles have the 
proper forms for conditional sales 
contracts, a bank is not entirely 
safe until it has had its attorneys 
review the forms which are to be 
used. 

The fact that many state laws 
make conditional sales contracts 
better protective documents for 
loans on retailed merchandise, does 
not in any way minimize the im- 
portance of chattel mortgages. 
Chattel mortgages are still the best 
form of protection for loans on 
Many commodities such as live- 
stock and other articles on which 
the borrower does not still owe the 
seller a part of the purchase price. 

Usually, one of the chief bene- 
fits which comes from using con- 
ditional sales contracts is that the 

(Continued on page 371) 
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County Clerk 





Yes 


Yes 


35 months after filing, 
Yearly thereafter, 


Siete Bare 
Every 23 months, 


State Law Requirements For Chattel Mortgages 


Montana 


No 


Yes 


No, for 2 years} Within 60 days after! 


and 60 days. 


2 years. 





Nebraska... . . 


If non-resident. 


No 


No, but good only & 
years after filing. 





Yes 





New Hampshire} 
New Jersey 


New Mexico 


New York.... 


If non-resident. 





Yes 


No 


Yes, 30 days preced- 
ing end of year, after 
recording. 





Yes 


Yes 








Yes 


No 


No 





No 





Good 6 years. 





If non-resident. 


No 


Yes, within 30 days 
before expiration of 
one year. 








North Carolina. 


North Dakota.. 


Pennsylvania... 


Rhode Island. . 





South Carolina. 


South Dakota.. 


If non-resident. 





Yes 


Yes 


No 


No | 





Yes, within 30 days! 
before expiration of 
3 years. 











Yes 








Yes 





If non-resident. 

If non-resident. 
a Yes 

If non-resident. 


Yes 





If non-resident. 


If non-resident. 


Yes, within 30 days 
before expiration of 
5 years. 





} 
Yes, in 30 days before 
3 years from filing. 





Within 3 months of 


Good for 3 years 
after maturity. 


maturity. 


No 








No 





Good 6 years. 
Good 6 years. 


Yes 


= days after end 


In 2 years after expi- 


ration. 


30 days ae poemy 
years. 


expiration 


Yes, if mortgage # 

























The increase in the sizes of banks and the gain in the number of ; 
customers has made essential the rapid improvements in tech- 
nique which have been greatly aided by machine manufacturers. 


steadily growing larger. In 

1934, only 46% of all banks had 
a total of $500,000 or more in re- 
sources. Whereas, in 1941, 63.8% 
of all the banks are of that size. 

In 1934, 54% of all banks had less 
than $500,000 in total resources, 
whereas in 1941, only 36.2% of all 
the banks are that small. 

This gain in size has been steady 
and consistent since 1934. The num- 
ber of smaller banks has continu- 
ally grown less, whereas the num- 
ber of larger banks has grown 
greater. Smaller banks have moved 
up in size to a higher bracket. 

For a number of years, Rand 
MSNally Bankers Directory (the 
Blue Book) has tabulated banks 
by sizes. Their sizes have been clas- 
sified under six headings. The so- 
called “A” banks are those with 
$25,000,000 in resources or more; 
the “B” banks are those with re- 
sources of between $5,000,000 and 
$25,000,000; the “C” banks are 
those with resources between $1,- 
000,000 and $5,000,000; the “D” 
banks are those with resources be- 
tween $500,000 and $1,000,000; the 


G iea 1934, banks have been 






y 
Banks Are Getting Larger 


“E” banks are those with resources 
between $250,000 and $500,000; and 
the “F” banks are those with re- 
sources of less than $250,000. 


In July, 1934, there were 311 
banks in the “A” class, that is, those 
with $25,000,000 or more in re- 
sources. Whereas, in January, 1941, 
there are 414. In 1934, these larger 
banks comprised 1.9% of all the 
banks, whereas in 1941, they com- 
prised 2.7%. 

In 1934, banks with resources be- 
tween $5,000,000 and $25,000,000 
represented 5.7% of all banks, 
whereas in 1941, this same classifi- 
cation has grown to 8.2% of all 
banks. 

In the same way, banks with re- 
sources from $1,000,000 to $5,000,- 
000 were 21.4% of all banks in 1934, 
and have now grown to represent 
30% of all banks. There are 4,615 
banks with these resources, and 
40.9% of all banks now serving cus- 
tomers are banks with resources of 
$1,000,000 or more, whereas in 1934, 
those banks represented only 29%. 

A look at the group of small 
banks indicates that in 1934, 54% 
of all banks had less than half a 


Count And Classification Of Banks By Total Resources 





CLASSIFICATION 








A Banks 


B Banks 


C Banks 


D Banks 





E Banks 


F Banks 


($25,000,000 and over)................ 
($5,000,000 to $25,000,000)... .......... 
($1,000,000 to $5,000,000)............. 
($500,000 to $1,000,000). ............. 
($250,000 to $500,000)................ 


RE Te 





Private banks, new banks and other banks not 
reporting total resources............ 


million dollars in resources, where- 
as in 1941, only 36.2% of all the 
banks classify in those lower 
brackets. 

What is the significance of these 
figures? If you will visit several 
thousand banks in most of the states- 
of the union, you will discover what 
has happened. As a matter of fact, 
you may realize from the rapid 
growth of your own institution that 
many new problems have arisen. 

More items and more customers, 
as well as more dollars have to be 
handled from day to day. With that 
necessity, it has become apparent 
that either larger banking quarters, 
more employees, or better systems 
must be provided. : 

A great many banks are now 
moving into larger quarters. Some 
are remodeling present quarters to 
provide more room. Others are 
moving to new buildings. Others 
are using more floors of the build- 
ing already occupied. Such banks 
are those which owned buildings 
of several stories in height, a part 
of which were rented. 

(Continued on page 366) 
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Field Warehouse Security 
Enlarges The Loan Field 


With increased activity among manufacturers because of the many 
government contracts being negotiated, the warehousing of raw ma- 
terials on the manufacturer’s premises is becoming more common. 


HE president of a bank in 

central Illinois recently point- 

ed out to me: “A knowledge of 
the field warehouse plan has en- 
abled me to get a number of new 
loans as the result of the increased 
government buying.” 

“It hasn’t been necessary to use 
warehouse receipts on each loan, 
but knowledge that I could be 
well protected with field ware- 
house receipts gave me more con- 
fidence to seek out these new 
loans. 

“In analyzing our experience of 
recent months when fewer loans 
have been made, I now realize 
that we did not work as energetic- 
ally on loans during that period as 
we are doing now. We bankers had 
the feeling that we must be extra 
cautious. Consequently, we did 
not visit as much with our com- 
mercial customers as we should, 
with the result that fewer loans 
were asked for.” 

It seemed to me that this bank 
president analyzed the situation 
quite well. The number of loans in 
a bank is certainly definitely in- 
fluenced by the energy of the of- 
ficers. 

Those officers who are seldom 
seen at local service club meetings, 
and who seldom visit their manu- 
facturing customers, probably stay 
in seclusion because they are 
somewhat afraid that they will 
make a mistake in passing on lo- 
cal credits. 

Those same men, I have observ- 
ed, when they have more assur- 
ance, are likely to be able to make 
loans that will prove to be good, 
are much mdge energetic. They are 
out of the bank more, visiting with 
prospective borrowers. They are 
making it easy for borrowers to 
tell of their plans. That is why my 
friend in central Illinois empha- 
sized the value of going out with 
the assurance that loans can be 
perfectly secured by the use of 
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By J. V. TUTTLE 


field warehouse receipts. 

The technique of the field ware- 
house system has been reviewed 
in these pages many times, but for 
the benefit of those who have not 
made use of it, I shall outline the 
system briefly again. 

A manufacturer has an order 
for a large quantity of finished 
goods. He doesn’t have enough 
money to buy the raw material to 
advantage. He could ship it in in 
small quantities, but if he could 
buy the entire amount needed at 
one time, he could get a liberal dis- 
count and price advantage. 

He goes to his bank, and the 
bank, after studying his situation, 
realizes that an open line of cred- 


Benefits From Using Field 
Warehouse Receipts 


1. Loans are made with more 
assurance when the warehouse 
receipt collateral is available, 
therefore, loan officers are more 
aggressive and keep more of the 
bank’s funds in use. 


2. When raw materials with a 
daily cash market are stored, 
and receipts issued.to guarantee 
a loan, the bank can liquidate 
the collateral at no expense and 
with very little extra work. 


3. Even machine parts may be 
safely warehoused if the con- 
tract with the buyer is inspected 
and found to be non-cancelable. 


4. Warehouse receipts issued 
on finished goods are adequate 
collateral when the goods are 
properly contracted for. 


it would scarcely be justified for 
the amount needed. The banker 
then suggests that the manufac- 
turer engage the services of a field 
warehouse company. 

This company comes to his plant, 
employs a custodian, issues field 
warehouse receipts to the bank, 
guaranteeing the protection of the 
raw material which serves as col- 
lateral. It either locks the raw ma- 
terial in store rooms or builds a 
fence around it, according to the 
kind of material it is. Signs are 
posted indicating that the material 
within is in charge of a custodian, 
and the manufacturer cannot with- 
draw any quantity of the raw ma- 
terial without a release from the 
bank. 

The manufacturer then makes 
collections from time to time up- 
on the delivery of finished goods. 
He uses this money to release 
more of the raw material from 
custodianship by paying a portion 
of the bank loan. 

This enables the manufacturer 
to buy to advantage, to have his 
goods stored in his own plant 
where it is convenient, and still 
protect the bank fully because the 
bank has not only the credit of 
the manufacturer but also the fi- 
nancial stability of the field ware- 
house company and the protection 
of a bonding company which, in 
turn, guarantees the field ware 
house company against loss. 

The manufacturer pays the fee 
to the field warehouse company, 
the bank gets its regular rate of 
interest and this double protec- 
tion. 

This system is used for all sorts 
of materials. A loan officer told me 
just recently of having a splendid 
field warehouse loan with a whole 
sale gasoline distributor. This mal 
has a number of large storage 
tanks on a waterway. These tanks 
are filled periodically with gasoliné 
brought on barges. Thus, he get 
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the benefit of low transportation 
costs, and by having large storage 
capacity he can buy to advantage 
in this way. 

He borrows from the bank, the 
field warehouse company issues 
field warehouse receipts, and as he 
makes deliveries, he pays portions 
of the loan to the bank, and more 
gasoline is released. His tanks are 
refilled about once a month, there- 
fore, this loan has a monthly turn- 
over. He sells for cash and buys 
for cash, and the bank has what 
the bank officer described to me as 
a “sweet” loan. 

The important point about this 
loan is that the commodity stored 
has a daily cash market. If it were 
necessary for the bank to take 
over the collateral, it would be 
easy to sell the gasoline, and re- 
cover the full amount of the loan 
without any delay whatever. That 
is the advantage of lending on a 
commodity which has a daily cash 
market. 

For example, grains and live- 
stock can be sold any day for cash. 
Therefore, they are raw materials 
which serve as ideal collateral. 
Country bankers have learned 
that and have made use of the fact 
for years. 

Steel sheets are not so easily rec- 
ognized as raw materials with a 
daily cash market by bankers who 
have not had experience with 
them, but all that is necessary, if 
a loan is to be made on the basis 
of steel sheets as collateral guar- 
anteed by a field warehouse com- 
pany, is to become familiar with 
the market for steel sheets. 

Canned goods are very com- 
monly handled by the field ware- 
house method. A loan officer hav- 
ing a loan on canned goods gets 
acquainted with brokers who make 
a business of selling odd lots of 
canned goods. If it is necessary to 
take some of the collateral to pay 
the loan, the bank officer merely 
calls the broker on the phone, tells 
him where the goods are, and very 
shortly the goods are sold and the 
loan paid without any extra work 
on the part of the banker. 

When the goods warehoused are 
parts of a machine which will be 
assembled by another company, 
then more attention must be paid 
to the contract. The contract must 
be such that the manufacturer of 
the parts is assured that the other 
manufacturer will accept the goods, 
and pay for them at a stated time. 
t is necessary for the lending 
banker then to get a credit report 
on the manufacturer to whom his 
customer is selling. This, of course, 
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The bank has an obligation to keep 
Industry's whistles blowing. 


can easily be done through his city 
correspondent. 

The lending banker must aiso 
have an opportunity to examine 
the contract so that he can be sure 
that there will be no argument as 
to payment when delivery is made. 

There is one other important 
thing which he needs to look into, 
and that is the ability of his bor- 
rower to meet specifications called 
for in the contract. In order to de- 
termine this, it may be necessary 
to have the assistance of an engi- 
neer or to visit with the manufac- 
turer who is buying the parts. 

Loans on the field warehouse 
basis are also made on finished 
products which must be stored for 
seasonal delivery. In this case, the 
lending banker must again study 
the contract to make sure that it is 
non-cancellable. Very often, he can 
get in touch with the buyer through 
his city correspondent, and verify 
the order and its non-cancellable 
nature. 

When the lending banker is as- 
sured that the goods in storage 
will be accepted at a known time, 
and will be paid for at its con- 
tract price, then he can lend on the 
finished goods with assurance. The 
warehouse company again guaran- 
tees the safe delivery of the goods 


in storage, and supplies warehouse 
receipts protected by bonds. 

Loans on bulk coal in huge piles 
on docks along waterways are 
commonly made on this field ware- 
house basis. Loans on sych other 
commodities as bulk sulphur, bulk 
salt, lumber, crushed rock, sand, 
gravel, cotton, wool, crude oil, and 
molasses are commonly made. 

I think it is worth-while to refer 
back to the original proposition 
which was stated by my bank 
president friend of central Illinois: 
“When a loan officer has the as- 
surance that loans can be protect- 
ed by the field warehouse method, 
he is likely to be much more ag- 
gressive and get more loans, even 
though not all of them have to be ~ 
protected by warehouse receipts.” 


$100,000,000 A Week 


The Treasury Department reports 
that the people of America are 
buying savings bonds and stamps 
at the rate of $100,000,000 a week. 
The Treasury states that in many 
places, employers are establishing 
systematic savings plans in co-oper- 
ation with their employees. 

Labor and industry both have 
endorsed the program. 

The report from the Treasury 
makes this suggestion. “If the coun- 
try spends a lot of money now, 
there may be a let-down after- 
wards. The savings program of the 
Treasury Department involves the ° 
sale of Federal securities to as 
many people as possible, in an ef- 
fort to build as large a reserve as 
possible against any slump which 
follows the end of America’s all- 
out war production.” 

The Treasury states that the 
Series E savings bonds which are 
commonly called the ‘‘peoples 
bonds” are most popular with the 
average person. These bonds are 
purchased at the following prices: 
$18.75; $37.50; $75; $375; and $750. 
They grow in value in 10 years to 
$25; $50; $100; $500; and $1,000. 
This is based upon an annual in- 
vestment yield of 2.9% a year com- 
pounded semi-annually. 

The series G bonds are purchased 
at par, and their interest of 2.5% 
is paid semi-annually by Treasury 
check. 

Secretary Morgenthau states that 
there are no quotas for the country 
or for any community in it. There 
is no time limit. The major object 
of this program is to give the Amer- 
ican people the habit of systematic 
saving for their country’s sake and 
for their own. 


363 





We Caref ully Store Records 


But Avoid Congested Archives 
By A Planned Destruction Schedule 


This bank studies the need for retaining old records and fixes a definite destruc- 
tion date for all records not kept permanently. Thus it avoids the unnecessary 
use of storage containers and utilizes available space to best advantage. 


small, is often appalled at the 

multitude and variety of rec- 
ords which it seems necessary to 
retain. The larger the bank, the 
greater the volume of records which 
must be retained. For this reason, a 
bank like ours must conscientiously 
study its storage and destruction of 
records procedure in order to utilize 
storage space and thereby avoid 
outside rental expense. 

In order to accomplish this, we 
adopted a very definite system for 
keeping essential records with 
proper approval for destroying old 
and useless ones. This we call our 
“Archives Schedule” which is a 
working manual in loose-leaf form 
for the archives department. It has 
enabled us to find a place for every- 
thing, and still not have our stor- 
age space become congested. 

Our loose-leaf schedule, arranged 
by departments, is approved by the 
vice president in charge of opera- 
tions, the auditor and the manager 
of the respective department, which 
affords the archives manager with 
definite authority for what he does. 
A day of the month is designated 
for each department when records 
of that department are due in the 
archives, thereby providing as well 
as possible a distribution of the 


Fy, sma bank, no matter how 


By GEO. D: GRIMM 


Auditor, The National Shawmut Bank, 
Boston, Massachusetts 


storage work. 

The schedule indicates the stor- 
age life of records, when they may 
be destroyed, how they are packed, 
and where they are stored. For 
example, according to our rules, 
the comptroller’s department keeps 
ledger cards in the department for 
one year. Then on February 9 of 
each year the accumulated cards 
are delivered to the archives de- 
partment to be kept permanently. 
On February 9 also, all other rec- 
ords which are to be stored for the 
comptroller’s department are de- 
livered to the archives. 

As another illustration, the issue 
department keeps “memo and 
check orders from various depart- 
ments” for approximately three 
months. On January 27, a three 
months’ accumulation is sent to the 
archives, and every three months 
thereafter through the year, since 
these records are due in the archives 
quarterly on the 27th of the month. 
The records are retained by the 
archives department for a_ speci- 
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fied period, after which they g 

destroyed. The record indicates thé 
period for which they are to be 
held in the archives. If, as is fre 
quently the case, no period is showm| 
under the archives column of “stor 
age period” such records are imme 
diately destroyed by the archivey 
department. $ 


It seems advisable in some cases 
such as in the destruction of cash- 
iers’ checks, to have a cremation 
certificate prepared by the archives 
department. If such certificate is 
required, an X appears in the col- 
umn headed “CC”. 

The period selected for the reten- 
tion of records must and will vary 
depending upon laws governing the 
individual bank. 

To obtain the consent of your at- 
torneys before instituting a destruc- 
tion record is likely to destroy all 
chance of its installation, for at- 
torneys are prone to suggest that all 
records be retained indefinitely. A 
practical viewpoint must be adopted, 
therefore, based upon your past ex- 
perience as to call for such records 
and seasoned with a knowledge of 
just what expense or loss resulted 
by inability to produce any given 
record. We base our periods of re- 
tention on such experience. 


The storage and destruction record, by means of which even a small bank can always be certain 
that: 1. No record is destroyed before its period of value is completed; and 2. All useless records 
are destroyed promptly at the allotted times, thereby eliminating congestion in the files. 


DEPT. 
625-04R1 


TITLE OF RECORD 


ARCHIVES STORAGE AND DESTRUCTION SCHEDULE 


APPROVE 


STORAGE LOCATIONS 
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bank- -perfected RECORDAK 


OU probably know that Recordak 
—invented by a bank official— 
has won wide recognition for its con- 
tribution to efficiency and economy in 
the banking field. But did you know 
that this versatile worker is winning 
its stripes in aviation, too? 
Recordak is employed by one of 
America’s leading aircraft engine man- 
ufacturers to safeguard irreplaceable 
engineering records. These records, 
formerly listed on 60,000 individual 
cards, have been transferred by Rec- 
ordak to a single “film file” that is 
lasting ... tamper-proof ... extraction- 
proof. The reels of film are so compact 
that they can be stored in an ordinary 
safe deposit box—available only to 
those authorized to use them. In times 


(1) Bank Model Recordak. Speeds up transit op- 
erations, photographs paid checks, protects bank 
and depositor. (2) Reversible Recordak. For pho- 
tographi mg both sides of checks and large forms 
in @ single operation. (3) Recordak Junior. For 


RECORDAK 
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like these, such complete protection is 
vitally important to aviation...to our 
whole defense effort. 

But safeguarding vital engineering 
records is only one of the services 
which Recordak performs for aviation. 
It handles other jobs for other major 
aircraft companies—and handles them 
equally well. 

What can Recordak do for you? Just 
ask your fellow bankers. They'll tell you 
that: (1) Recordak provides a lasting 
and secure record of every transaction. 
(2) Recordak saves up to 45% net on 
per item costs...upto50% on supplies. 
Recordak is rented; not sold. Recordak 
Corporation, Subsidiary of Eastman 
Kodak Company, 350 Madison 
Avenue, New York, N. Y. 


smaller banks, and special departments of large 
banks (tellers’ cages, filing departments, etc.). 
(4) Commercial Recordak. Photographs atl bank 
forms. Widely used for the Recordak System of 
Single Posting. 


PHOTOGRAPHIC 
ACCOUNTING SYSTEMS 





CONTINENTAL ILLINOIS 
NATIONAL BANK 
AND TRUST COMPANY 


OF CHICAGO 


Statement of Condition, June 30, 1941 


RESOURCES 


Cash and Due from Banks......... abeeeess $ 613,604,317.32 
United States Government Obligations, 


Direct and Fully Guaranteed 
Other Bonds and Securities 


Loans and Discounts 


794 435,700.00 
66,330,861 .06 
248, 168,150.26 


Stock in Federal Reserve Bank 
Customers’ Liability on Acceptances 
Income Accrued but Not Collected 


Banking House 


Real Estate Owned other than Banking House 


LIABILITIES 


2,315,500.67 
$1,742,924,525.09 


666600600000600666000040NR Ore eenT 


Acceptances 


Reserve for Taxes, Interest and Expenses... . 
Reserve for Contingencies 


613,189.50 
5,014,513.33 
17,359,273.31 


Income Collected but Not Earned 


Common Stock 


$1,742,924,525.09 


United States Government obligations and other securities carried 
at $173,228,329.29 are pledged to secure public and trust deposits 
and for other purposes as required or permitted by law 


Member Federal Deposit Insurance Corporation 


Banks Are Getting Larger 


(Continued from page 361) 
Expansion To An Upper Floor 


An interesting case of this type 
of expansion was observed in a 
bank in Mobile, Alabama. This bank 
had a tall building which it had 
occupied for a number of years. The 
increase in the number of customers 
and in the amount of work handled 
made it necessary to expand. A 
study of the situation led this bank 
to conclude that expansion would 
be easier upward than in any other 
direction. Consequently, the floor 
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above that being used by the bank 
for its main lobby was remodeled 
for the primary use of the trust de- 
partment. 

More vault space was needed, but 
who ever heard of a bank’s vault 
being built on the second floor? 
There was considerable discussion 
among the officers and directors as 
to whether trust customers would 
be willing to go to the basement to 
get the contents of their vault 
boxes, and then proceed to the sec- 
ond floor for conferences with trust 
officers. It seemed quite obvious 
that this would not be convenient 


for customers. It was finally decide 
to extend the vault to a three 
story height, that is, a vault in the 
basement, a vault on the first floor, 
and a vault on the second floor. 
This plan was carried out. The 
second-floor vault is used for ajj 
vault customers. The other two 
vaults are used by the bank itself 

The question arose in the discus. 
sions as to whether trust customers 
many of whom are older people 
would be willing to walk to the 
second floor to transact their busi- 
ness. It was concluded again that 
this would be inconvenient for the 
customers; so, a private elevator 
serving only the second floor was 
installed, and this has taken care 
of the matter in an ideal way. 

As a matter of fact, it has worked 
out greatly to the advantage of 
everyone concerned. Trust custom- 
ers feel much more comfortable 
when talking with trust officers or 
examining their documents on the 
second floor. They are away from 
the noise and bustle of the main 
lobby. No one is on that floor except 
trust customers, and, of course, 
there is seldom, if ever, a conges- 
tion of those. Privacy is much more 
apparent. 

It appears also, that even those 
who have no trust business, but 
have a safe deposit box, appre- 
ciate this privacy away from the 
main lobby. 


More Checks Create A New 
Situation 


The new situation arising from 
increased checking account activity 
was a serious matter in a Nebraska 
bank. Activity had increased 9 
rapidly that the operating officers 
scarcely realized what was hap- 
pening. It had become necessary to 
ask employees to work overtime, 
but when the wage and hour law 
became effective, then a new prob- 
lem was created by this overtime 
work. 

Experts from bank equipment 
companies were called in, and prov- 
ing machines were installed. The 
machines of themselves, however, 
did not completely settle the situa- 
tion. It was necessary to readjust 
the routine of the handling d 
checks in order to get ful] advan- 
tage of this new rapid equipment 

The new machines proved de 
posits, sorted them into compart 
ments, made separate tapes for each 
compartment to be used by book: 
keepers and transit clerks as a basis 
for proving their work, endorse 
those checks which needed to b& 
endorsed, provided a journal tap 
for the day’s transactions, 
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counted the items—all at one oper- 
ation. 

After the routine was properly 
adjusted, this bank’s work flowed 
smoothly. There was no more over- 
time. There was no bottleneck. The 
increased flow of items was thus 
taken care of satisfactorily. 

This bank happened to be one 
that was restricted as to working 
quarters. There was no convenient 
way to get more room within its 
own building, and it was able to 
take care of this situation by in- 
stalling new equipment and rear- 
ranging the routine of handling 
items. 

The stories of many banks which 
have readjusted their systems to 
handle greater volume have been 
told in the pages of Bankers 
Monthly. There is no need to go 
into details here. This is more of a 
review which is published in the 
hope that this summarization may 
be an inspiration to other bankers 
to realize that their banks are likely 
to go on increasing in size for some 
time to come. 

One reason for this increase in 
size is the decrease in the number 
of banks. Years ago, the number of 
banking institutions was growing 
every year; now for several years, 
the number has been decreasing. 

For example, in January, 1930, 
there were 24,480 banks; now there 
are 15,078. In July, 1934, there were 
16,206; in July, 1937, there were 
15,715. In July, 1939, there were 
15,273; and in July, 1940, there 
were 15,142. The decline in num- 
ber is continuous and steady, and 
at the same time, the increase in 
size is keeping pace with the de- 
crease in number. 

However, we all realize also that 
there is an increased activity due to 
anincreasing amount of business be- 
ing transacted due to one develop- 
ment of installment payment of 
loans, and due also to the effective 
work being done by bankers to in- 
crease the number of customers who 
make use of banking services. 

It is interesting and significant 
to observe that this increase in the 
number of customers, and the in- 
crease in the use of banking serv- 
ices has gone on during the period 
in which fees have been charged 
for these banking services which 
were formerly given without 
charge. The charging of fees has not 
reduced banking activity, but 
rather, banking activity has in- 
creased since fees were made a com- 
mon routine. 


_Another significant figure to con- 
sider is that of the total of loans. 
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AN Che The Glewned BANK 


SERVING AMERICA’S VITAL INDUSTRIAL REGION 


Smoke pours from blast 
furnaces in Cleveland’s 
“flats” as steel mills 
operate at peak capac- 
ity. 

* 


From downtown Cleve- 
land, Central National 
Bank overlooks the 
teeming industrial ac- 
tivity of the Cuyahoga 
Valley and the Lake 


Erie waterfront. 


* 


Ore boats in unprec- 
edented number are 
moving down the Great 
Lakes and up the 
Cuyahoga River to feed 
hungry blast furnaces. 


For your financial requirements, you want an “on the 
ground” bank. Central National is located in the heart of 
America’s defense activity . . . in daily contact with the 
great upsurge of industry in the vital Great Lakes area. 

Backed by over 50 years of specialized experience in 
this area, our expanded organization and facilities assure 
prompt and efficient handling of your banking needs. 
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Out of Control! 


A modern bank and a big 

bomber have this in com- 

mon: Their successful oper- 

ation depends on an accu- 

rately charted course and 

carefully co-ordinated con- 

trols. Lack of control in either one spells disaster—swift and 
dramatic for the airplane, but just as inevitable for the bank. 


To aid you in charting your bank’s course—in co-ordinating all 
phases of its complex operation, for safety and maximum effi- 
ciency—is the purpose of H. N. Stronck’s new book: 


“BANK MANAGEMENT CONTROLS” 


Like the pilot’s instrument panel, it enables you to constantly test 
the functioning of every department—to detect leaks and fric- 
tions at their inception—to keep the whole “machine” in perfect 
synchronization. 


Order a copy—TODAY—for 7 DAYS FREE EXAMINATION. See how it projects Theory 
into bank-tested practice—how it takes up the slack between Administration and 
Operation. At the end of a week, either send us your check for $5.00, or return the 
book. But order it NOW, while there are still copies available. 


Send me BANK MANAGEMENT CONTROLS for 7 days free examination. At the end 
of the week | will either send you $5.00 or return the book. 


Loans have not been increasing with 
the size of banks, at least not jp 
dollar volume. There are more loans 
to be handled now than formerly, 
because the average size of loan is 
smaller. This has been brought 
about by the promotion of personal 
loans to be paid in installments, 


This in turn, means more work in 
the bank, so it is not only the in. 
creased number of checks, but the 
increased number of loans and loan 
payments which has brought the 
increased work for the banking 
staff. 


Because of the importance of con- 
tinuous adjustment to this increased 
activity,. the editors of Bankers 
Monthly will welcome letters from 
readers telling of adjustments 
which have been made to fit local 
conditions. We believe that it is 
with this exchange of experiences 
that we can progress in adjusting 
bank operation to rapid changes 
without unnecessary loss of profits. 

Certainly the emphasis must be 
placed upon improved banking ma- 
chines and improved _ systems, 
Manufacturers of banking machines 
are keeping pace with this demand. 
They are offering improved ma- 
chines yearly. New systems are 
offered in many cases along with 
the machines, but no one system 
need be applicable to all banks, 
consequently each individual oper- 
ating officer must study his own 
situation and modify what systems 
he can learn about to fit that local 
situation. 


Trust Accounting 
Simplified 


(Continued from page 357) 


The use of a visible tickler file 
has simply and effectively met our 
problem of seeing that all duties, 
including distributions, fees and 
statements, are performed on des- 
ignated dates. In addition, we have 
employed the system for the ex- 
piration of insurance policies, ma- 
turity of notes, expiration of claims, 
filing of estate tax returns, expira- 
tion of trust agreements and for 
other matters where future action 
must be taken. 

These duties are recorded on in- 
dividual tickler forms, having two 
copies and a permanent file insert 
These ticklers are arranged in 4 
“Kardex File” according to the day 
in the month in which they fal 
due. Within the day category, the 
ticklers are assorted according t 
frequency of recurrence, such % 
monthly, quarterly, semi-annual 
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ly, or annually. For example, on 
the fifteenth of the month, the of- 
fice Manager removes all those 
ticklers for that day and distributes 
them to the various individuals 
who are to perform the duties. At 
the end of that day, the ticklers 
are returned to the file after the 
duty has been completed and re- 
corded as such on the back of the 
card. 

In establishing this trust ac- 
counting system, our purpose was 
to provide complete audit control 
and protection against human 
error and yet attain speedy oper- 
ations with a small personnel 
trained to utilize to the best ad- 
vantage forms and machines de- 
signed for or adaptable to our 
work. Our experience to date has 
been most satisfactory. Increased 
volume of trust business has been 
handled with a minimum of ad- 
justments. In addition, further 
business in substantial amounts can 
be taken care of, we believe, with 
existing personnel and equipment. 
Efficiency is not sacrificed for 
speed, and neither is sacrificed for 
burdensome or complicated rou- 
tine. 


Do You Get This Kind Of Fee? 


A bank in Michigan urges its 
merchants to convert their old 
accounts into notes which the bank 
accepts for collection on a monthly 
payment plan, and deducts 25 cents 
from each collection. 


Manufacturers Wanted To 
Make Government Contracts 


The Government is continually 
putting out lists of requirements 
for many types of goods, some of 
which might easily be manufac- 
tured by some of your local com- 
panies. Lists of the proposed 
contracts may be had by address- 
ing the Defense Contract Service, 
OPM, Federal Reserve Banks, in 
your district. 


_ The variety of materials needed 
is astonishing. After you look over 
two or three lists put out by this 
government service, you make up 
your mind that every manufacturer 
has an opportunity to get a con- 
tract of one kind or another. 

For example, a recent list includ- 
ed requests for contractors for the 
following items among many oth- 
ets: goggles, sausage, motor driven 
shapers, valves, benches and tables, 
screwdrivers, electric drills, cruci- 
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The First National Bank 
of Chicago 


Statement of Condition June 30, 1941 


ASSETS 
Cash and Due from Banks, . a ‘ P ‘ - $447,255,627.48 
United States Obligations—Direct and fully Guaranteed, 
Unpledgedy.  . 2s Ss Ss = $361,529,256.23 
Pledged—To Secure Public Deposits and 
Deposits Subject to Federal Court Order, 45,685,166.73 
To Secure Trust Deposits, . ° 41,486, 186.62 


Under Trust Act of Illinois, . ‘ 519,509.54 449,220,119.12 
Other Bonds and Securities, 4 ‘ ‘ A ; 77, 319,687.53 
Loans and Discounts, . é , - a ‘ - 354,132,748.90 
Real Estate (Bank Building), ‘ ‘ “ ‘ . 5,187,312.83 
Other Real Estate, : J ‘ 4 ‘ ‘ : 881,041.21 
Federal Reserve Bank Stock, ‘ J 4 jj P 2,100,000.00 
Customers’ Liability Account of Acceptances, . P 1,765,513.67 
Interest Earned, not Collected, . . ; 3 ‘ 3,022,995.24 
Other Assets, 7 ‘i . > - a ; - 145,602.83 


$1,341,030,648.81 


LIABILITIES 


Capital Stock—Common, . ‘ 4 ‘< ‘ -$ 30,000,000.00 
Surplus Fund, r B ; ‘ ‘ ; ; F 40,000,000.00 
Other Undivided Profits, . . - m Re ‘ 3,948,933.22 
Discount Collected but not Earned, . ‘ - : 732,771.87 
Dividends Declared, but Unpaid, . ‘ ‘ ° 750,000.00 
Reserve for Taxes, etc., ; ; ” ‘ ‘ j 2,441,607.00 
Liability Account of Acceptances, ‘ : 1,879,238.72 
Time Deposits, . ‘ ‘ - $184,134,860.05 


Demand Deposits, - - - 962,330,016.17 

Deposits of Public Funds, .  . 114,811,130.12 1,261,276,006.34 

Liabilities other than those above stated, . , ; 2,091.66 
$1,341,030,648.81 


MEMBER FECERAL DEPOSIT INSURANCE CORPORATION 








bles, lumber, catsup, rain clothes, buckets, hammers, generators, hack 
anchors, bolts and nuts, pipe, cham- saws, wire rope, woolen blankets, 
ois skins, pig 4nd sheet lead, ingot and many other items. 

aluminum, paper towels, pig iron, When you get the list from your 
glue, cotton wiping cloths, salt local Federal Reserve Bank, you 
water soap, toilet paper, mince- will find that each item has a clas- 
meat, leather belting, glycerine, sification number. Your manufac- 
calcium - phosphide, boat clocks, turers can then write for complete 
metal polish, fire extinguishers, specifications and instructions as to 
corned beef, powdered soap, lye, bidding. 

hydrochloric acid, nitric acid, sul- This aid to your manufacturer is 
phuric acid, cotton sheeting, electric likely to result in a loan which he 
cable, boat compasses, ventilating may need to buy raw materials. If 
fans, trucks, chains, canned peaches, it seems necessary, such a loan 
canned peas, solder, sugar, mer- may be guaranteed by field ware- 
cury, chinaware, sheet steel, iron house receipts. 








THE NATIONAL CITY BANK 
OF NEW YORK 
Head Office + 55 WALL STREET + New York 


Condensed Statement of Condition as of June 30, 1941 
(In Dollars) 


INCLUDING DOMESTIC AND FOREIGN BRANCHES 


ASSETS 


Cash and Due from Banks and Bankers 


$1,030,259,008 


United States Government Obligations (Direct or Fully 


Guaranteed) 


Obligations of Other Federal Agencies 


State and Municipal Securities 
Other Securities 


Loans, Discounts and Bankers’ Acceptances 


Real Estate Loans and Securities 


Customers’ Liability for Acceptances 


Stock in Federal Reserve Bank 


Ownership of International Banking Corporation 


Bank Premises 


Less: Own Acceptances in Portfolio 


Items in Transit with Branches 
Reserves for: 


1,148,145,869 
50,725,633 
179,531,021 
66,033,697 
603,571,042 
6,791,688 
8,544,513 
4,260,000 
7,000,000 
40,227,751 
156,622 
628,999 


$3,145,875,843 


$2,934,824,738 
$18,275,697 
6,895,402 11,380,295 


25,297,158 


4,066,655 

7,606,197 

3,100,000 
$77,500,000 
65,500,000 


16,600,800 159,600,800 


Figures of Foreign Branches are as of June 25, 1941. 
$77,135,911 of United States Government Obligations and $14,177,264 of other assets 
are deposited to secure $57,963,996 of Public and Trust Deposits and for other 
purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 


Does Your Public Ask 
Prying Questions? 


The Jackson-State National Bank 
of Jackson, Mississippi, in its house 
organ entitled, “Thrift Times”, pub- 
lishes the following questions which 
it labels “Prying Questions”: 

“Does old man Jones keep an 
account in your bank? 

“How much did Mrs. Doe get out 
of that deal? 

“Will you kindly tell me how 
much my son-in-law has on de- 
posit? 
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“Hasn’t Mr. Blank enough avail- 
able cash so he can give to this 
cause?” 

Following this list of questions, 
the Jackson-State National Bank 
tells its customers: “Such questions 
as quoted above are sometimes 
asked of our officers or employees, 
but must invariably be met with 
the reply that the rules of our bank 
do not permit us to answer any 
inquiries of that kind. 

“When you transact business with 
our bank, or when you discuss your 
business affairs with us, you are 
assured of proper privacy.” 


Public Speaking Today 


By William G. Hoffman. 

Published by Whittlesey House, 
McGraw-Hill Book Company, Inc., 
330 W. 42nd St., New York City, 
355 pages, cloth bound, price $2.75. 


With the demand for public 
speakers so tremendous, those who 
have not had adequate experience 
will be glad for the help in this 
book. 

It is based on careful examination 
of the materials, methods, and prac- 
tice of the best contemporary 
speakers, and considers every com- 
mon type of speech, including radio 
and round table. 

There is a chapter on the devel- 
opment of the voice, emphasizing 
the element of quality, force, pitch, 
and timing. Corrective exercises are 
given, and other helps are supplied 
for developing the voice. 

Included in the book are 10 
thoughtful, entertaining speeches, 
and a lively round table discussion, 
each with a pointed and helpful 
introduction, analyzing the speak- 
er’s problem, and his methods in 
handling these discussions. 

There are literally dozens of ideas 
for speeches for various occasions. 


New All-American Plastic 


A fascinating illustration of what 
America can do for itself, is the 
development of a new plastic made 
from American raw materials. 

It might be well to remember 
that the only reason that a bank's 
manufacturing customer buys raw 
materials from abroad is that under 
present circumstances, materials 
can be purchased for less money. 

We have all the necessary raw 
materials in the Western hemis- 
phere, but in some cases, the cost of 
extracting them has been more 
than the cost of importing the same 
material from other countries. 

However, disturbances in_ the 
Eastern hemisphere stimulate 
American inventors and research 
workers to develop less expensive 
methods of manufacturing from our 
own raw materials. 

A man who was not a trained 
chemist recently discovered a meth- 
od of making a liquid plastic which 
has proved to be revolutionary 2 
its characteristics. Not being 4 
chemist, this man did not know 
that certain chemicals cannot be 
combined in a certain way, so he 
proceded to combine them in that 
way, and they did combine. The 
new plastic is made by a method 
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which chemists have always said 
could not be followed. 

One important feature of this 
new material is that it can be ap- 
plied like paint; either with a 
brush, or a spray, or by dipping. 
It resists both alkalies and acids. 
It has, therefore, proved useful as 
a substitute for other linings of 
tanks which are to contain aggres- 
sive chemicals. 

It also serves as an electrical 
insulation. It can be applied to 
wood, metal, glass, or crockery 
ware. It is glossy and attractive in 
appearance, and is made in differ- 
ent colors. 

All of this is of interest to bank- 
ers who are co-operating closely 
with manufacturers who need a re- 
sisting covering such as this. And 
it is of interest to all of us because 
it indicates that new industries with 
a little encouragement from bank- 
ers can be developed on principles 
that have been thought heretofore 
impossible in application. 


Conditional Sales 
Contracts Preferred 


(Continued from page 360) 


seller or the mortgage holder may 
take possession of the property 
without court action. This reduces 
the cost of repossession and makes 
it possible to act much more 
promptly. 

While loan officers do not rely 
entirely upon the mortgaged prop- 
erty as their protection, they real- 
ize that it is important to have all 
of the legal details properly cared 
for. Even the person who has ade- 
quate resources to pay the loan at 
the time it is made, may suffer re- 
verses or may die. In such an 
event, the bank needs a method of 
handling the liquidation of the 
loan without delay. 

All lenders gives special atten- 
tion to the credit investigation. 
This investigation is still recognized 
as the primary protection. The 
right to repossess the goods is only 
a secondary protection that is exer- 
cised in rare cases. 

The form of the title-retaining 
document does not take the place 
of practical collection methods, for 
as one loan officer put it, “Collec- 


tion begins the very day the loan 
is made.” 


Bank of America 


NATIONAL FRYSTAz8 


ASSOCIATION 


CALIFORNIA’S ONLY STATEWIDE BANE 


Condensed Statement of Condition June 30, 1941 
RESOURCES 


Cash in Vault and in 
Federal Reserve Bank 


Securities ofthe United States Government and 


Federal 
Other Bonds and 


- "S$ 192.414441.49 
° 104,256,861.83 


$ 296,671,303.32 


466,119,879.95 
164,733,098.75 
36,573,378.15 
3.720,000.00 
844,466,563.53 
6,428,021.62 


ee 31.873,314.42 
6.227,867.58 


Customers’ Liability on Account of Letters of Credit 


Acceptances  naaheecaremiaa nan 


Other Resources “ls 
TOTAL RESOURCES 


20,231,211.86 
a helkes ele 694,035.45 


+ $1,877,738,674.63 


LIABILITIES 


DEPOSITS: 
Demand 


Savings and Time ..... 


- $807,874,773.26 
877,613,644.73 


1,685,488,417.99 


Liability for Letters of Credit and as Acceptor, 
Endorser or Maker on Acceptances and 


Foreign Bills . 


Reserve for Interest Re Received in ‘Advance e 


Reserve for Interest, Taxes, Etc. . 
3 
Common (4,000,000 Shares) . 
Preferred ( er 
Surplus . e ‘ 
Undivided Profits ae ai 
Reserve for Increase of Common 
Capital + 


TOTAL CAPITAL FUNDS 
TOTAL LIABILITIES 


eee 21,281,841.70 
ee 11,256,896.95 
. 2.967.645.29 © 


- $ 50,000,000.00 


10,800,000.00 
62,000,000.00 
22.630.115.82 


1,200,000.00 
472,974.23 
6,900,000.00 


° 2.740,782.65 


156,743,872.70 
- $1,877,738,674.63 


*Issued at $50 ($20 Capital—$30 Surplus), Annual poses $2. Preferred 
to extent of and retirable at issue price and accrued dividends. 


This statement includes the figures of the London, Ameren banking office. 
MAIN OFFICES IN TWO RESERVE CITIES OF CALIFORNIA 


SAN FRANCISCO 


Most laws allowing the lender 
to take immediate possession of 
the goods in case of non-payment 
of the contract, require that the 
possession be taken without breach 
of the peace. As a matter of fact, 
in the contracts most commonly 
used, the buyer gives the lender 
the right to enter his property and 
take possession of the goods if the 


495 California branches united 
for strength and service 


LOS ANGELES 


conditions of the contract are not 
met. 

The laws with regard to repos- 
session in the District of Columbia 
states: “If the conditional sales 
contract gives the vendor license to 
enter the premises of the lendee 
and take possession of the goods, 
entry upon the premises may be 
made without committing a tres- 


State laws make conditional sales contracts better than chattel mortgages 


for protecting a personal loan on merchandise in all states except 


Colorado, Kentucky, Louisiana, Michigan, Missouri, Ohio, and Texas. 
August, 1941 





Fifth Ave. at 44th St. 
LONDON 


Due from Banks and Bankers . 

U. S. Government Obligations 
Public Securities. 
Stock of the Federal Reserve Bank . 
Other Securities and Obligations 
Loans and Bills Purchased p 
Credits Granted on Acceptances. 


Bank Buildings . . . 
Other Real Estate . . 


Total Resources . 


Deposits .. . 
Checks Outstanding . 


Acceptances. . o. ete te 
Less: Own Acceptances 
Held for Investment . 


Foreign Bills 


Dividend Payable July : 1941 . 


Foreign Branches 





Capital .. 
Surplus Fand . 
Undivided Profits 


Total Liabilities 


Accrued Interest and Accounts Receivable ‘ 
Real Estate Bonds and Mortgages . 


Liability as Endorser on ee and 


Miscellaneous Accounts Payable, Accrued Taxes, ete. 


Guaranty Trust Company of New York 


140 Broadway iy, sison Ave. at 60th St. 


BRUSSELS 


Condensed Statement of Condition, June 30, 1941 


RESOURCES 
Cash on Hand, in Federal Reserve or - 


-$ 962,197,492.60 
1,208,283,442.26 
32,573,919.28 
7,800,000.00 
21,025,667.06 
485,611,110.29 
4,678,855.82 
6,583,259.54 
1,801,670.96 


2,730,555,417.81 


11,094,428.19 
1,352,661.73 


- $2,743,002,507.73 


LIABILITIES 
- $2,434,203,362.17 


13,768,933.49 
$2,447,972,295.66 


$8,833,390.98 
4,154,535.16 


4,678,855.82 


91,769.00 
2,700,000.00 


Items in Transit with Foreign Branches and Net 
Difference in Balances Between Various Offices 
Due to Different Statement Dates of Some 


207,683.63 
9,751,039.86 


2,465,401 ,643.97 


- $ 90,000,000.00 
- 170,000,000.00 
-  17,600,863.76 


Total Capital Funds 


277,600,863.76 
- $2,743,002,507.73 


Securities carried at $19,266,124.71 im the above Statement are pledged to qualify for 
fiduciary powers, to secure public monies as required by law, and for other purposes. 


This Statement includes the resources and liabilities of London, Liverpool and Brussels 
Branches as of May 31, 1941; Vichy and Paris Branches as of April 30, 1941; Havre 
Branch as of March 31, 1941. 


Member Federal Deposit Insurance Corporation 





pass and such entry upon the 
premises may be made with a rea- 
sonable amount of force.” 

The law of Kentucky requires 
that if force is necessary to retake 
the chattel, the courts must be re- 
sorted to. 

A study of some of the cases 
which have been tried in court 
with respect to repossession, makes 
it clear that it is important to talk 
to the buyer about repossession at 
the time the loan is made. In other 
words, the buyer must be made to 
understand the right of the lender 
to the possession of the property in 
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case of default on the loan. This, 
of course, can be explained in a 
way that need not irritate the buy- 
er or prevent the loan, but it is 
likely to avoid resistance to repos- 
session which might occur if the 
buyer did not realize that his con- 
tract gives authority for reposses- 
sion without court action. 


“Business Bad”—Watch Out 


When a borrower complains 
about business conditions, it is time 
to make a more careful analysis 
of his management policies. 


Bankers Monthly Serves An 
Alaskan Island 


“The island of the Great Bear” it 
might be called; the Government 
calls it Kodiak Island. For years, 
it has been famous for its bears and 
salmon. The salmon fisheries on Ko- 
diak Island are very important. So 
are the bears if you happen to meet 
one unexpectedly, for the Kodiak 
bear is the largest of all the bears 
in the world. 

This has not, however, prevented 
a busy population from developing 
on the island, and about a year ago, 
a bank was organized at the chief 
city, Kodiak, which has a population 
of 864. 

Apparently, one of the first 
things which was anticipated by the 
bank was the need for thrift among 
the population. As a result, the new 
bank’s officers made use of Bankers 
Monthly service, through which any 
banking need may be met. 

The bank ordered over 100 metal 
savings banks from Banthrico, Inc,, 
of Chicago, and paid for them with 
draft No. 1 drawn on the New York 
Trust Company. The idea of using 
metal coin banks apparently took 
hold on the cold northern island at 
once, for it was not long before a 
second order was placed with the 
Bankers Monthly advertiser, and 
now the deposits of the bank have 
reached $518,000. Its capital is $35,- 
000, and it reports undivided profits 
and reserves as of December 30, 
1940 of $5,000. It has loans of $116,- 
000, and owns $212,000 worth of 
government securities, and $18,000 
worth of other securities. 

The salmon industry on the island 
is, of course, important, but the in- 
habitants also raise cattle, and those 
crops which are necessary to feed 
cattle and themselves. 

Naturally, Bankers Monthly is 
pleased to have been of service to 
a new bank in this country of ours 
which seems so far away until after 
we have visited it. 


Build Large Vaults 


One of the most expensive parts 
of a remodeling job is the enlarge- 
ment of a bank vault. It would 
seem good economy, therefore, to 
build vaults unusually large when 
they are first constructed, so that 
remodeling of the vaults will not 
be necessary for a long long time. 


The more important the security 
for a loan is to the borrower, the 
more sure you are of the loan being 
promptly paid. 


BANKERS MONTHLY 





n 
—_— 


Sot ew Maes BZ 


Ga ot 2 af Os ob oot oe GS SS Gwe CUS hum CU —_ — =e bees ee Oe h6UlCU 


Ey FE ee a ee ot 


a. 


ar” it 
ment 
years, 
S and 
1 Ko- 
it. So 
meet 
odiak 
bears 


ented 
oping 
r ago, 

chief 
lation 


first 
yy the 
mong 
2 new 
nkers 
h any 


metal 
, Inc, 
| with 
York 
using 

took 
ind at 
fore a 
h the 
, and 
have 
. $35,- 
or ofits 
ar 30, 
$116,- 
‘th of 
18,000 


island 
he in- 

those 
» feed 


ly is 
‘ice to 
f ours 
| after 


A Reader Appreciates 
Bankers Monthly 


I was greatly interested in the 
two articles that appeared in your 
last issue written by my two good 
friends, B. J. Schwoeffermann and 
H. H. d’Autremont. Their proced- 
ure in handling employees is 
exactly similar to what we have 
been doing here for years and has 
proved to be very satisfactory.— 
Frank P. Powers, President, Kana- 
bec State Bank, Mora, Minn. 


How To Hang On To Loans 


To discourage a borrower from 
switching his mortgage loan to 
some relative or individual investor 
who may some day seek to take 
the loan away from the bank, the 
State Savings Bank of Otsego, 
Michigan, inserts a clause in its 
mortgages providing for the pay- 
ment of a service charge if the 
mortgage is paid off before a cer- 
tain time. 

There are some circumstances 
under which the fee is not collected, 
but the bank has the right to the 
fee if it believes that it should have 
it. 


La Monte Celebrates 70th Year 


The 70th Anniversary of the 
founding of George La Monte and 
Son, Nutley, New Jersey, manufac- 
turers of safety papers, celebrated 
recently, has inspired Bankers 
Monthly to look back over the his- 
tory of this organization—and of its 
record of service to the bankers of 
the country. 

The business was begun in 1871 
when George La Monte, grand- 
father of the present president, ob- 
tained his first patents on safety 
paper for the protection of checks, 
drafts and other negotiable instru- 
ments. It was truly a product born 
of a Nation’s need, for at that time 
America’s banks and business 
houses were suffering serious losses 
through “check raising.” The men- 
ace was so alarming as to threaten 
the development of the checking 
system which was to play so impor- 
tant a part in the growth of Ameri- 
can industry. 

From the start, bankers found 
this protective paper invaluable for 
the prevention of check fraud, and 
its special advantages soon aroused 
the interest of other types of busi- 
ness. It was natural that corpora- 
tions, large and small, should soon 
avail themselves of the protective 
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Cash on Hand and Due from Other 





direct and/or fully guaranteed . 
Other Securities 
Stock in Federal Reserve Bank. . . 


Loans: 
Loans and Discounts 
Real Estate Mortgages 
Overdrafts 


Branch Buildings and Leasehold Im- 
provements 

Other Real Estate 

Accrued Income Receivable— Net 

Prepaid Expense 

Customers’ Liabilit 
Acceptances and Letters of Credit 


TOTAL RESOURCES .... 








Deposits: 
Commercial, Bank and Savings . 
U. S. Government 
Treasurer, State of Michigan . 
Other Public Deposits 


Capital Account: 
Preferred Stock (358,475 shares) 
Common Stock (825,000 shares) 
Surplus 
Undivided Profits 
Reserve for Retirement of Pre- 

ferred Stock 

Reserve for Common Stock Divi- 
oa No. 14, payable August 1, 
1941 

Reserves 

Our Liability Account of Acceptances 
and Letters of Credit 
TOTAL LIABILITIES .... 





4 





features afforded by this unique 
product for their remittance forms 
and pay checks. 

All interline tickets issued by the 
railroads in the United States, 
Canada and Mexico are now printed 
on La Monte Safety Paper, as well 
as airline and bus tickets, automo- 
bile registration and drivers’ li- 
censes, money orders, identification 
cards and other forms where it is 
important to prevent alteration and 
counterfeiting. 

Through constant research, ex- 
perimentation and improvements in 
formulae and manufacturing meth- 


United States Government Obligations, 


$ 92,335,398.08 
74,208.60 


Account of 


LIABILITIES 


$584,553,036.91 


. _50,082,922.65 


1,262,648.45 


NATIONAL BANK 
OF DETROIT 


Complete sealing and Trust Service 
Statement of Condition, June 30, 1941 


RESOURCES 


$268,361,785.20 


268,699,997.66 
50,401,919.55 
2,500.00 


15,895,314.98 
108,304,921.66 


989,749.36 
3,212.75 
1,536,548.25 
690,560.51 


1,689,187.01 
$701,450,381.95 


15,520,941.72 
12,943,463.31 
$663,100,364.59 





8,961,875.00 
8,250,000.00 
8,538,125.00 
7,219,508.49 


34,232,156.94 


412,500.00 
2,016,173.41 


1,689,187.01 
$701,450,381.95 


United States Government securities carried at $62,275,543.94 in the foregoing statement 
are pledged to secure public and trust deposits and for other purposes required by law. 


> 


Member Federal Deposit Insurance Corporation 


ods, La Monte Safety Papers have 
kept pace with increasing demands 
for protection and have been 
brought to their present high stand- 
ards of efficiency. 

George La Monte, the founder 
of the company, was its first presi- 
dent and was succeeded by his son, 
George M. La Monte, who served 
until his death in 1927, when 
George V. La Monte became presi- 
dent. George V. La Monte, Jr. is 
now in the employ of the company 
and his son, the fifth George La 
Monte, was born in May of this 
year. 
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Timely Books For The Banker’s Shelf 


The Business Corporation 


By Edward S. Mead, David B. Jere- 
miah, and William E. Warrington. 
Published by D. Appleton-Century 
Co., 35 W. 32nd Street, New York, 
680 pages, cloth bound, price $4.00. 

The senior author is professor of 
finance at the Wharton School of 
Finance and Commerce, University 
of Pennsylvania. The other two 
authors are each assistant profes- 
sors of finance in the same institu- 
tion. 

The book treats largely of the 
financial organization and opera- 
tion of a business corporation. 

The author states, “Over the 
years, the corporation has become 
the most serviceable device for the 
conduct of business enterprise. In 
a capitalistic economy, it offers ad- 
vantages superior to any other form 
of business organization. As the size 
of the business unit has increased, 
the corporation has grown apace 
until today, it stands supreme, em- 
ploying more people, producing 
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OST populous and most highly 

industrialized, the Middle Atlan- 

tic States naturally rank high in capital 

requirements, in production of goods, 
and in wealth. 

Center of shipping from the days of 
“Fulton’s Folly”; of security trading 
since the days of the Buttonwood Tree; 
starting point of western migrations 
down the Ohio River and through the 
Erie Canal—these States have long been 
the spearhead of American progress. 

In their internal development and 
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PROVIDING INVESTMENT CAPITAL 


The Viddle Atlantic States 


more goods, and contributing more 
income to investors and to the state 
than any other form of business 
organization. Changing conditions 
have affected not merely the size 
of the corporation, but also its struc- 
ture and the various uses which are 
made of it in the conduct of busi- 
ness enterprise. 

“Our purpose in offering the 
present volume, which takes its 
place among so many books deal- 
ing with the subject, is to empha- 
size the changes in corporate struc- 
ture, practice, and regulation which 
the last ten years have introduced. 
In developing the subject, we have 
adhered to the original plan of Cor- 
poration Finance published by one 
of the authors.” 

Some of the chapter titles indi- 
cate the nature of the book, and 
they are as follows: Starting a busi- 
ness enterprise; corporate capital 
stock; preferred stock; bonds; the 
corporate mortgage and deed: of 
trust; types of mortgages and bond 
reserves; restrictive covenants in 
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in making their resources available to 
other sections, The Middle Atlantic 
States have had frequent occasion to 
utilize the facilities of investment organ- 
izations such as our own. 

x * * 

As in other sections, Halsey, Stuart 
& Co. Inc. has made its contribution to 
progress through its participation as an 
original underwriter in some 500 bond 
issues, totaling about $2,250,000,000, of 
representative corporations and munici- 
palities in the Middle Atlantic States. 


Second of a Series of excerpts from our brochure, ‘Providing Nationwide Investment 
Capital .. . 1903-1941,’ a copy of which will be sent upon request. 


CHICAGO, 201 S. LA SALLE STREET - NEW YORK, 35 WALL STREET - AND OTHER PRINCIPAL CITIES 


HALSEY, STUART & CO. Inc. 


+ + + +t + tO OF OF OF OO OV INWATASNNG GE & 


mortgages dealing with bond re. 
serves; collateral trust bonds; cor- 
poration debt secured by other 
forms of personal property; cor- 
porate endorsements and guaran- 
tees; the short-term note; methods 
of paying for stock; income as a 
source of new capital; the holding 
company; reorganization without 
bankruptcy. 


Economic Principles, Problems 
And Policies 


By William H. Kiekhofer, Ph. D., 
LL. D. 

Published by D. Appleton-Century 
Co., Inc., 35 W. 32nd St., New York. 
906 pages, cloth bound, price $4.00. 

The author is professor of eco- 
nomics at the University of Wis- 
consin. 

The present book is a revision 
and modernization of the first 
edition which was published in 
1936. This is a tremendously com- 
prehensive treatise on economics, 
for it contains 48 chapters covering 
all phases of the subject from 
human wants to governmental 
activities. 

An idea of the subjects covered 
may be had from some of the chap- 
ter titles which are as follows: 
Human wants and economic scarc- 
ity; the struggle for economic 
opportunity and power; the indus- 
trial organization of production; 
the business organization of pro- 
duction; capitalistic combinations; 
labor organizations and their pol- 
icies; population and production; 
the money system of exchange; the 
credit system of exchange; risks 
and insurance; market price under 
competitive conditions; price under 
conditions of monopoly and mono- 
polistic competition; price fixing by 
public authority; interest; profits; 
business cycles; spending and sav- 
ing; the income and expenditures of 
government; forms of _ taxation; 
public loans and debts; the eco- 
nomic policies of government; the 
regulation of industry for the pro- 
tection of labor; capitalism and 
plans for economic reconstruction. 


You Can Make A Speech 


By William Doll 

Published by the Ronald Press, 15 

East 26th Street, New York., 250 

pages, cloth bound, price $2.50. 
This is one of the most common 
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sense and easy to understand books 
on this subject which we have seen. 
The first chapter tells you how 
to get up your nerve to make a 
h. The second one tells you of 
old methods of preparing a speech, 
and the third suggests a new method 
of preparation. 
There is a chapter on practice 
speaking, and two on delivery. 
There is a special chapter on how 
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Equipment And Supply Ideas 


JOTTINGS FROM THE BANKERS SECRETARY'S NOTEBOOK 


USE the coupon below—it’s easier than a letter—to get 
Miss Manning's specialized help on any purchasing problem. 


1 Acceunting Machines 
2 Accrual Accounting and Audit 
Control 


3 Adding Machines 
4 Adding Machine Rolls and 
Paper 


5 Addressing Machines 
6 Addressing Machine 
Stencils, etc. 
7 Adhesives 
8 Advertising Specialties 
9 Air Conditioning Equipment 
10 Alarms, Bank Vault 
11 Arehitects and Builders 
12 Autegraphic Registers 
13 Bandit Resisting Enclosures 
and Alarm Systems 
14 Bandit Resisting Enclosures 
15 Bank Building Fixtures 
16 Bank Directories 
17 Bankers’ Note Cases 
18 Banking by Mail Envelopes 
19 Banking Textbooks 
20 Binders, Bookkeeping and 
Ledger 


21 Binders, Check 

22 Binders, Storage 

23 Blotters, Advertising 

24 Bookkeeping Equipment 

25 Brief Covers 

26 Bronze and Brass Signs 

27 Burglar Alarms 

28 Cabinets, Steel 

29 Calculating Machine Desks 

30 Calculating Machines 

31 Calendars 

32 Carbonized Checks and Forms 

33 — Paper and Inked Rib- 
s 


34 Central Files 
35 Chairs, Adjustable, Automatic 
36 Chairs, Posture 


Plates, 


oa 
ft 
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55 Coin Changers 

56 Coin Clocks 

57 Coin Counting Machines 

58 Coin Counting and Packaging 
Machines 


58 Coin Envelopes 
68 Coin Sorting and Counting 
Machines 


61 Coin and Currency Trays 
62 Coin Wrappers 


71 Dating Machines and Stamps 
72 — Hold-Up Protective 
ipment 


73 Depositories 

74 Deposit Ticket Files 

75 Desk Fountain Pens 

76 Desk Organizers 

77 Desk and Typewriter Pads 

78 Dictating Machines 

79 Dip Pen Desk Sets 

80 Duplicators 

81 Duplicating Machine Supplies 

82 Electric Signs 

83 Envelopes 

84 Envelope Sealers 

85 Erasers 

86 Expanding Envelopes 

87 File Boxes 

88 File Fasteners 

89 File Folders 

90 File Signals 

91 Filing Cabinets 

92 Filing Systems 

93 Fire Alarm Systems 

94 Forms 

95 Forms, Continuous 

96 Forms, One-Time-Carbon 

97 Fountain Pens 

98 Furniture 

99 Glass Signs 

100 Globes 

101 Gummed Tape 

102 Index Tabs 

103 Ink 

104 Inks, Duplicating Machine 

105 Ink in Powdered Form 

106 Interest Calculators 

107 Interest Computing Machines 

108 Inter-Office Communicating 
Systems 


109 Lamps, Desk 
110 Lamps, Adding, Posting Ma- 
chine 


111 Lamps, Filing 

112 Lamps, Fluorescent 

113 Lamps, Stenographers 
114 Lamps, Teller and Counter 
115 Letter Trays 

116 Loose Leaf Binders 


117 Machine Bookkeeping Forms 

118 Maps 

118 Mats 

120 Money Orders 

121 Night Depositories 

122 Night Depesitory Bags 

123 Numbering Machines 

124 Paper 

125 Paper Fasteners 

126 Pass Books 

127 Pay Roll Envelopes 

128 Pencil Sharpeners 

129 Pencils 

130 Pencils, Mechanical 

131 Pen Points, Steel 

132 Persenal Lean Systems 

133 Phetographic Bank Systems 

134 Pins, Bank 

135 Portfolios and Brief Cases 

136 Proef Machines 

137 Public Relations Advertising 

138 Punches, Paper 

139 Registered Mail Envelopes 

140 Rubber Bands 

141 Rubber Stamps 

142 Safes, Fire and Burglar Proof 

143 Safe Deposit Boxes 

144 Safety Paper 

145 Savings Banks, Home and 
Pocket 


146 Savings Clubs 

147 School Savings Systems 

148 Sealing Wax 

149 Seals 

150 Seals, Coin Bag 

151 Seals, Corporation, Notary, ete. 
152 Shelving, Steel 

153 Stamp Pads 

154 Stapling Machines and Staples 
155 Steno Note Books 

156 Steno Note Book Holders 
157 Stools, Adjustable Automatic 
158 Storage Files 

159 Supplies, Bank and Office 
160 Tear Gas 

161 Telephone Indexes 

162 Time and Delayed Time Locks} 
163 Time Stamps 

164 Travelers Checks 

165 Type Cleaners 

166 Typewriters 

167 Typewriter Stands 

168 Vaults 

169 Vault Equipment 

170 Vault Ventilators 

171 Venetian Blinds 

172 Visible Records 

173 Wardrobe Equipment 

174 Waste Baskets 

175 Watchman Reporting System 
176 Window and Lobby Displays 


OI OC PASTE THIS COUPON ON A PENNY POSTCARD [SIO EIO 


Auxiliary Table 


Here is a desk attachment which, 
frankly, I haven’t seen except ip 
a photograph, nor have I received 
any very detailed information about 
it. But it is so practical in its 


panes S 


intended purpose and suggests so 
many places in the bank where it 
would be useful, that I decided to 
go ahead and let you know about 
it. 

It is called the Martin Auxiliary 
Table and is distributed by R. M 
Kidwell, 111 East Third Street, 
Amarillo, Texas. 

To use it, you pull out the top 
desk drawer slightly. Two metal 
clips, or hooks, then slip over the 
front of the drawer. The single 
leg is adjustable to the correct 
height. 

I am informed that it is made of 
heavy gauge steel, that the top 
measures 13x15 inches (ample for 
typewriters, adding machines, cal- 
culators, and similar office equip- 
ment), and can be adjusted in 
height from 17 inches to 20 inches. 
When not in use, I understand, it 
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can be folded up compactly and 
Rand M°Nally & Co., 536 So. Clark St., Chicago, Ill. e Pp pactly 


put away. It is finished in mahog- 
any or olive green. 

The distributor states that it 3 
sturdy, holds all machines at cor 
rect working height, and does not 
interfere with use of the desk 
drawers. As the photograph indi- 
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cash drawer, or for storage of 
money bags or packages. It, too, 
has a key lock. 

The upper right hand side con- 
tains a tray partitioned for all 
denominations of bills. This com- 
partment is protected when not in 
use by a double-hinged, locked 
cover. 

* The entire cabinet is finished in 
baked olive green enamel, with 
satin chrome hardware. 


Grains of Wheat... 


There's hardly a day passes that the mail doesn’t bring to my desk an 
announcement of some new product. It would seem as though even the pressure 
of defense orders has not prevented manufacturers from creating new and 
improved mechanical aids for the business world. 

Naturally, a lot of these new products have no relation to banking activities. 
So every month I have to sort them out, discarding a lot of chaff in order to The manufacturer asks me to 
gather the few grains of wheat pe merit passing on to you. Even then, I usually point out that the particular omni- 
don't have enough space to tell you about them all—magazine columns aren't : : 
as elastic as some people imagine. But every month I try to give youas many bus which I have described here 
as I can, of the best of the lot, in the space allotted to me. may not be suitable for every 
bank’s requirements. Special ones 
can be built to order, however, in 


any desired dimensions and with- 


ye Tila . 
ere it { ca 
jed to —_— Te oe any combination of drawers, com- 


ohed partments, and so on, that will fit 


Sincerely, 
sts so 


cates, it transforms any desk into 
a typewriter- or calculator-desk, 
leaving the entire desk top free for 
other purposes. 


ne tp OUR 106th YEAR 
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er the 
‘sind The Welham Metal Products During 1941, this bank enters its 106th 


sorrect | COMpany of Geneva, Illinois, has year as an outstanding financial institu- 


recently developed a new steel cur- ti This 1 ° h 
ade of rency omnibus which seems to be _ is long experience . . . together 


e top § % Model of completeness and effi- with our close knowledge of New Eng- 
le for B “eNcy. land business and credit conditions ... 


It is 36 inches wide, 24 inches . : 
s, cal- e, rovides definite ad 
equip- deep, and 36 inches high, made of P vantages for banks 


fed in high quality furniture steel with desiring a Boston connection. We cor- 
inches. a black linoleum top and four three- dially invite your inquiry. 
and, # inch ball bearing rubber tired cast- 


ly and ers. “ 
aa The lower compartment has two The Na tional 
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SIDES ARE SATISFIED 


VERY month more banking institutions are adopting Rand 
M¢Nally bank systems. It’s for a very good reason: These 
systems have been created by a bank-minded organization that 
has been working closely with banks for more than 69 years. 
They are simple, practical, and economical in their operation. 
Rand M¢Nally offers complete systems of every type—Savings 
Clubs, Personal Loan, and Consumer Credit. Both customers 
and bankers agree that they are remarkably troubleproof. 
Let us demonstrate to you how these popular systems can be 
used advantageously by your bank. 


RAND MSNALLY 
BANK SYSTEMS 


Rand MSNally & Company, 111 Eighth Ave., NewYork City 


Chicago . San Francisco 


specific conditions in your bank. 
All you need to do is send a rough 
sketch or word description and they 
will gladly submit cost estimates. 


Report Covers 


In what form do you prepare 
board meeting reports, audits, 
monthly statements, credit records, 
reports from various department 
heads, advertising budget estimates, 
as well as a dozen other records and 
summaries of one kind or another? 

A majority of you, if I can judge 
from my observations here and 
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there, merely type up the report, 
hook the sheets together with ; 
paper clip or a pin—and there it jy 
inviting dust and smudges ay 
crumpled corners. A vital page ca 
get lost, far too easily, and th 
entire report is the most unimpre. 
sive thing in the world. 

To all of you who are guilty g 
this condition, I recommend th 
Cellulook Window Binder, a prod. 
uct of Horders, Inc., 231 South Jef. 
ferson Street, Chicago. Made of 
substantial, but flexible, cover stock 
it is covered with a sheet of shiny 
acetate material (fused right to the 
paper) which can be wiped clean ¢ 
dust and finger marks—and whic 
gives the cover considerably great- 
er resistance to wear and broker 
corners. 

Furthermore —and don’t mini- 
mize the importance of this— 
dresses up the most unpreposses:- 
ing and prosaic report or statement 
with an air of quality and efficiency. 

The acetate film covers a windov, 
cut in the cover, through which yu 
read the title of the contents, typed 
or lettered on a special title pag 
furnished with every cover. So you 
don’t have to open up the folder ts 
see whether it is last month’s state. 
ment, a report from the Persona 
Loan Department, or that 194 
summary of employee efficiency 
from the personnel manager. 

Sheets don’t lose out of this 
binder, because it contains an Aca 
two-prong fastener. It is available 
in three quietly attractive colors: 
slate gray, blue, and tan. 


Transparent Desk Pad 


I can’t think of any more ef 
cient way to systematize the t 
of your desk than this new Vis-0 
Top, manufactured by Joshw 
Meier, Inc., 36 East Tenth Stree 
New York City. And, as is so ofte 
the case, efficiency and neat appear 
ance go hand in hand. 

The transparent top flap, cover 
ing the entire pad, is made @ 
heavy gauge cellulose acetat 
which is flame- and spark-pro 
and has a smooth glass-like wri 
ing surface. This flap is hinged f 
easy insertion of memoranda she 
and to permit use of the blotte 
underneath. The pad base is # 
tractively bound in brown @ 
green simulated leather. 

Under the flap go all the mist 
laneous memos and reference she 
that usually clutter up a desk top 
time schedules, interest rate call 
price sheets, the last departmé 
report, important phone numbé 
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the vacation schedule, and so on. 
Transparent side pockets and the 
flap hold all this material firmly in 
place, protected from damage or 
misplacement and instantly availa- 
ble 

The executive size, 24x19 inches, 
provides an ample work area and 
would be welcomed by every officer 
in the bank. There is a smaller, 
19x12 inch, size which is ideal for 
use, one for each director, around 
the big table in the board room. 

There’s another advantage to the 
Vis-O-Top—put one on every desk 


















ndow, 
h you and cut your annual expense for 
typed desk blotters to a fraction of what 





you've had to spend in the past, 
because the transparent flap pro- 
tects them from wear and dust. 






















Timely Books For The 
Banker’s Shelf 


(Continued from page 375) 





ords and interviews with employees. 
They are made whether a com- 
plaint has been filed or not. 

It is stated that $6,000,000 of 
back wages have been secured for 
over 220,000 workers as a result 
of these inspections. 

In order to help businessmen 
avoid violation of the Fair Labor 
Standards Act, the Wage and Hour 
Manual has been prepared and 
makes it possible for a business- 
man to understand the laws, rul- 
ings, interpretations, and applica- 
tions of the wage-hour regulation. 

It includes both Federal and 
State statutes, court opinions re- 
lating to minimum wages, maxi- 
mum hours, child labor, and pub- 
lic contracts. 

It answers such questions as 
these: Which of my employees are 
exempt from the minimum wage 
requirements? Which are exempt 
from the 40-hour week? Is it per- 


ailable 
~olors 



















ot 

missible to compensate an em- 
misc Ployee for overtime work in one 
» she week by giving him time off in 
x tore *MOther week? Will the inspector 
. carte D€ Satisfied with our records? Does 
rtmee @ higher minimum wage rate ap- 
mba Ply to my plant if I work on gov- 
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ernment contracts? 
many others. 

As is well known to those who 
have had occasion to try cases in 
court, not only is understanding of 
the law necessary, but an under- 
standing and a knowledge of its 
interpretation. The fact that it 
takes over 1,100 pages to give the 
information on the Wage and 
Hour Law is an indication of the 
many cases that have already been 
tried in court, as well as the many 
special orders issued. 


And many, 


Marketing Used Automobiles 


By Theodore H. Smith, Ph.D., 
School of Business Administration, 
Fenn College, Cleveland, Ohio. 
Published by the Bureau of Busi- 
ness Research, Ohio State Univer- 
sity, Columbus, Ohio. 280 pages, 
cloth bound, price $3. 

Those bankers interested in the 
success of local automobile deal- 
ers, will be particularly benefited 
by reading this book. 

As most bankers know, few au- 
tomobiles are sold except on the 
basis of a trade-in. It becomes ex- 
ceedingly important, therefore, to 
know of the methods that must be 
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Lithographers and Printers 


followed successfully to dispose of 
the used cars. 

The subject has been very thor- 
oughly studied by Dr. Smith, and 
the results of his research are 
here given. The ideas contained in 
the book are practical because they 
have been gathered from success- 
ful automobile salesmen. 


Risk Elements In Consumer 
Installment Financing 


By David Durand, Financial Re- 
search Staff, National Bureau of 
Economic Research. Published by 
the National Bureau of Economic 
Research, 1819 Broadway, New 
York. 163 pages, cloth bound. 

The data in this book was gath- — 
ered with the aid of 40 important 
American banks. Its purpose is to 
provide material whereby any 
bank officers may study the various 
risks involved in consumer credit. 

A credit rating formula is sug- 
gested and material is provided 
for the development of credit pol- 
icies for consumer loans. 

The book contains 18 tables, and 
all in all, approaches the subject 
from quite a technical standpoint. 





“Thanks for 


telling me” 


—That’s the attitude of a 
large proportion of bank 
customers when told about 
getting 200 checks on 
National Safety Paper—im- 
printed with their name 
and address. With initial 
orders we also supply a fine 
leather cover gold-stamped 
with customer’s name 


—all for $1.25 


WRITE for the full details of 
our plan to promote personalized 
checks. A big saving for your bank! 
A real service for your customers! 


NTERS, INC. 


THE | 
PUBLIC 
NATIONAL 


‘BANK 
AND 
TRUST COMPANY _ 
OF NEW YORK — 


Service — Maintaining an 
intimate, persenalized corre- - 
spondent bank service. . 


Experience—Oficials with 

years of service in‘this field, 

assuring a knowledge of re- 

quirements and valuable as- | 
_- sistance. . 


Peliey — To cooperate with 
out-of-town banks rather than 
compete for business which is 
rightfully theirs. _ 


$175,000,000 


ESTABLISHED 1908 — 
° 


‘STEE 3 <tRONG 
Coin Wrappers, Bill Straps, Coin Bags, 
Lead . Coin Trays. 
Write for 


THE C. L. DOWNEY COMPANY 
941-943 CLARK STREET 
CINCINNATI, OHIO. 
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en. 


Fifty Years Ago In 


Volume 8 


The Safety Of The National Bank System 


About four thousand national 
banks have been organized since 
the system began, some thirty 
years ago, and less than three in a 
hundred have gone into liquida- 
tion, including failures, and very 
generally these have paid the de- 
positors in full. This is the system 
the hay-seed legislators want to 
destroy. We believe that the two 
systems, or rather classes of banks 
will continue, state and national, 
just as the Federal government and 
State government will, for all 
time. 


AUGUST, 1891 
The Increasing Supply Of Gold In 1887 


The royal commission in Great 
Britain reported, after laborious 
research, that the stock of gold is 
rapidly increasing in the world, 
and is yearly added to the coined 
money. It is no set-off to this fact 
that in times of panic and distrust, 
like the months since the Barings’ 
failure and at same time our 
scarcity of exports, that gold was 
in demand. That demand was ex- 
pected for these reasons, and it 
came. The demand for gold will 
fall off, and it will be plenty again 
when commercial and financial 
confidence is restored. 


AUGUST, 1891 
The Supply Of Pocket Coin 


Now that the coinage of the 
large heavy silver discus, known 
as the “standard” dollar, is to rest, 
at some four hundred millions of 
them, mostly stored, and duplicat- 
ed by pathophorous paper that cir- 
culates till it rots, and does its bane- 
ful mission in vital statistics, the 
director says he will have a 
chance, till Congress meets at all 
events, to give us lots of small 
change that has been so scarce 
that none has been found around 
perdu for some time back, espe- 
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Number | 


cially since the invention and ug 
of dime savings banks. This wil 
be welcome news in the West. 


AUGUST, 1891 
The Leading Indicator Of Prosperity 


The railroad earnings and ton 
nage are valuable signs of how the 
business of the country is running 
It is not banking it is true, but ow 
readers we trust will excuse us if 
we remark that if, in the presen 
scant season for treight, the rail- 
roads make a good showing with 
previous years of plenty, how wil 
it be with them when our greg 
harvest this year is put on the 
market, and how will it be with 
business the country over, and # 
to the payment of paper in cou- 
try banks? It would be no gre# 
risk to reply—favorable in every 
aspect. The increase of railroai 
earnings will largely add to th 
value of their stocks and _bonés 
and less margins and_ release 
margins will help the supply @ 
money, too. 


AUGUST, 1891 
The Growth Of This Republic 


The tonnage passing throug 
the strait at Detroit, Mich., is thre 
times as great as that of the Sue 
Canal, but of course it does ni 
follow that a cargo of Indian com 
or iron ore is as valuable as oned 
tea, silk, dye-woods, opium, wot 
meats, wheat, and other Orientd 
and South Pacific freight, nor 
valuable as the products of Eur 
pean looms and workshops eas 
bound, and the income from i 
great passenger traffic via the Sue 
Canal. The trade via the Ni 
aragua Canal will exceed that! 
its rival, no doubt need be enlé 
tained of it, and the United Stalé 
will do the business largely. ! 
iron, steel, and coast and inla 
traffic by water, we shall soon & 
cel all nations, if we do not n0 
and yet in our prosperity 
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wth other nations will share, 
and at the same time be helpful to 


us. 
AUGUST, 1891 


The Banking Basis Of Denver—Money 
Wealth In The Mountains 


The writer said to a friend in 
Denver lately, chatting on a pleas- 
ant knoll near Highlands, with ac- 
tive, busy Denver spread out be- 
low, “What is the leading, reliable, 
permanent resource of your city to 
sustain all this bulding and ever- 
increasing population?” . Turning 
and stretching out the hand to- 
ward Golden, he replied, “The 


mountains.” I had admired their 
grandeur, and, to a prairie man, 
their beauty, snow-crowned and 
glistening in the glorious sun- 
light; but the mountains, “the ever- 
lasting hills,” I had not thought of 
as storehouses of wealth, Indian 
corn, hogs, and so on, being the 
predominant idea of wealth. Later 
on, at his office,*he opened the 
Denver Financier, and said, “Read 
for yourself. ‘We have other and 
many sources of wealth, not to 


_ speak of the beautiful and health- 


ful climate, but meantime see what 
the mountains say: Copper—1888, 
1,621,100 pounds; 1890, 6,700,000 
pounds. Granite—the census places 


Colorado fifteenth in product and 
eighth in increase. In increase in 
granite and marbles in the decade, 
660 per cent, and the great growth 
is in the vicinity of Denver. The 
precious metals, $28,000,000 in 
value annually. Lead and coal of 
different kinds, both unlimited, 
and iron and limestone in profuse 
abundance, of the very best qual- 
ity. In banking, these products 
supply exchange against imports 
and sustain a wide range of labor, 
including refining and other prep- 
arations for the market, and man- 
ufacturing. This is by no means all 
that the mountain say for Denver, 
but it will suffice for the present.’ ” 





Defense Bonds Give Daal Benefit 





) EF EN SE and Suvestment 


@uy UNITED STATES 
SAVINGS BONDS 


THROUGH ANY BANK. POST OFFICE OR 


BOND DEPARTMENT 


The First National Bank 











of Chicago 


Edward E. Brown, (right), president of the First National Bank of Chicago, and Guy 
W. Cook, First National's well-known assistant vice president in charge of adver- 
tising, standing in front of the first of 160 24-sheet posters which the bank is put- 
ting up throughout Chicago and suburbs, to promote the sale of Defense Bonds. 


N ANNOUNCING his 
tion’s contribution to the pro- 
motion of defense bond sales, Ed- 
ward E. Brown, president of The 
First National Bank of Chicago, 
made the following statement: 

“Anyone who buys the United 
States Savings Bonds benefits both 
his country and himself. Everyone 
realizes that our country’s defense 
is vital and must be financed. The 
purchase of government bonds by 
individuals and corporations out of 
savings or surplus funds rather 
than by banks reduces the danger 
of inflation, which would hurt 
everyone. 

“For investment, we know of 
nothing else which is as attractive 
as the new United States Savings 
Bonds. They are available in 
amounts from twenty-five dollars 
Up to fifty thousand dollars, and 
the three series are designed to fit 
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the needs of different classes of 
savers and investors. The security 
is absolute, the yield is liberal 
compared with other bonds of 
prime security, and the holders’ 
right of redemption means that an 
investor in them cannot lose his 
principal. We are urging their sale 
and recommending them to our 
customers and advertising them, 
feeling that by so doing we are not 
only helping our country but bene- 
fitting the bank’s customers and 
friends.” 


A Wisconsin bank follows the 
practice of keeping credit files per- 
manently. The old files are trans- 
ferred when new reports are 
received but very often there is an 
advantage in referring back to 
the old credit report. It helps to 
develop important information re- 
garding the history of the borrower. 


institu- 


Out-of-Town Banks 


Out-of-town banks and bankers will find here 


complete banking facilities for prompt and 


economical handling of accounts in Chicago. We 


would appreciate the opportunity of serving you. 





Crry Narionat Bank 


AND TRUST COMPANY of Chicago 


208 SOUTH 


LASALLE STREET 


(Member Federal Deposit Insurance Corporation) 
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BANK BUILDING NEWS 


First National Bank, Covington, 
Ky.—complete remodeling of 
building, modern lobby fixtures, 
new enclosed stairway, complete- 
ly new washroom facilities — 
$200,000. 

Marysville (Wash.) State Bank— 
new concrete building—$9,000. 
C. E. Bingham & Co., Sedro-Woolley, 
Wash.—Remodeling and enlarg- 
ing, modern counters and lobby 
fixtures, acoustical ceiling, new 
heating system, air conditioning, 


fluorescent lighting, new rest 
room, new two-story’ storage 
vault. 


Bank of Franklin, Franklin, N. C. 
—new brick building. 

Sallisaw (Okla.)—State Bank—re- 
decoration of interior, new plate 
glass windows, venetian blinds. 

Franklin County Bank, Franklin, 
Mo.—enlarging and remodeling, 
new front, modern’ counters, 
additional safe deposit booths, 
customers’ conference room, 
after-hour depository, new book 
vault. 

Citizens Bank, Warrensburg, Mo.— 
remodeling interior, fluorescent 
lighting, modern counters. 

Bank of America, Vallejo, Calif.— 
completely remodeling, modern 
counters, acoustical ceilings, new 
heating, ventilating and lighting 
systems—$45,000. 

Capital National Bank, Sacramento, 
Calif—air conditioning six floors 
—$30,000 

Frankford Trust Co., Philadelphia, 
Pa.—one story steel and concrete 
addition 

Mason (Tex.) National Bank—re- 
modeling interior, modern coun- 
ters, acoustical ceilings. 

Peoples National Bank, Tyler, Tex. 
—11 story addition. 

First National Bank, Newnan, Ga. 
—complete remodeling and en- 
larging. 

Bank of Clarke County, Berryville, 
Va.—remodeling interior, mod- 
ern counters, conference rooms, 
new stairway, new _ entrance, 
acoustical ceilings. 

First National Bank, Union City, 


is the time to 


MODERNIZE! 


NOW 


BANK BUILDING & EQUIPMENT CORP, 


OF AMERICA 
ST. LOUIS - CHICAGO: CLEVELAND - DALLAS 
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N. J.—remodeling new quarters. 

Bank of Urich, Urich, Mo.—remod- 
eling and enlarging, larger direc- 
tors’ room. 

Citizens National Bank and Trust 
Co., Goose Creek, Tex.—new 
building—$63,000. 

Planters Bank, Forrest City, Ark.— 
enlarging lobby. 

Bronx (N. Y.) Savings Bank— 





BANK BUILDING of the MONTE 


JEFFERSON TRUST AND SAVINGS BANK, PEORIA, ILI. 






two-story addition. 

Naugatuck (Conn.) Savings Ban 
—remodeling and enlarging, pr. 
vate conference rooms, large 
workroom. 

Hyannis (Mass.) Trust Co.—remoj. 
eling interior, modern lo 
counters, travatine floor, mo. 
ern lighting system, aluminy 
venetian blinds. 

Citizens Bank, Riverdale, 
remodeling and enlarging. 

Crosby (Tex.) State Bank—ney 
building. 

First National Bank, LaPorte, Ty 
—new building. 
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Characterized by its president as “a new 
kind of banking home,” this streamlined 
building was opened to the public on July 
26. A glance at the interior view will verify 
the “streamlined” description. This lobby is 
also functional, however—the unusual design 
facilitating access to both officers and tellers. 

With year-round air conditioning and the 
latest type of fluorescent lighting system, 
nothing is overlooked that might make bank- 
ing pleasanter and more convenient for cus- 
tomers. The safe deposit vault and coupon 





rooms are on the lobby-floor level—no 
to climb. There is even an attractive 
room for ladies. 

Parking problems are eliminated for 
driving depositors by a drive-in teller 
dow. There is also a night depository, 
an electric counter and a burglar 
connected to police headquarters. 

The new building provides 60% 
space. It is-one of the best examples we 
seen of how a building can be made 
“work” at public relations. 
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Well, here it is another week— 
end and I’m not a General 
yet. But give me time. 


Matter of fact, I have 
too much time on my hands—on 
evenings and weekends. 


The nearest village is 5 
miles away. All you find there 
is a general store, a garage 
and a canning factory—nowhere 
to go for any good clean fun, 
unless you drop in at a smoke— 
filled juke joint on the way. 


Well, Mom, there’s a big fa- 
vor you can do me. The U. S. 0. 
is trying to raise $10,765,000 
to run clubs for us, outside 
of camp. Places with lounge 
rooms, dance floors, games, 
writing rooms. Places you can 
get a bite to eat without pay-—.- 
ing a king’s ranson. 


I know you don’t have an P 
idle million lying around, but 
if you could get the family 
interested and some of the 
neighbors, and if that hap— 
pened all over the country, 
the U. S. 0. could raise 
$10,765,000 overnight. 


I’d appreciate it a lot, 
Mom, and so would every other 
mother’s son in the U. S. 
Army and Navy. 

Love, 
Bill 


They're doing their bit for you. Will you do 
your bit for them? Send your contribution to 
your local U.S. O. Committee or to U.S.O.,, 
Empire State Building, New York, N. Y. 
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OPEN YOUR HEART 
OPEN YOUR PURSE 
GIVE TO THE 


UNITED SERVICE ORGANIZATIONS | . ™ = 
These organizations have joined forces to form the U.S.O.: the Y.M.C.A., ' 
National Catholic Community Service, Salvation Army, Y.W.C.A., Jewish Wel- 


fare Board, National Travelers Aid Association. 
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FINANCIAL ADVERTISERS ASSOCIATION 


231 SOUTH LA SALLE STREET, CHICAGO Preston E. Reed, Executive Vice-President 


A non-profit organization for the betterment of bank advertising 
- + « publicity . . . new business methods .. . public relations 
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Freiberger And Gund New 
Cleveland Trust Heads 


I. F. FREIBERGER GEORGE GUND 


IRECTORS of the Cleveland 
Trust Co. early in July created 
the office of Chairman of the Board 
and elected I. F. Freiberger to that 
st. 
At the same time, George Gund 
was elected president of the bank, 
succeeding Harris Creech, who died 
May 18th. 

The new office of Chairman is in 
keeping with the bank’s new rank- 
ing as a half-billion dollar institu- 
tion as reported in its June 30th 
financial statement. 

Mr. Freiberger has been a direc- 
tor of the institution since 1939 and 
has been with the bank since 1901 
in the administration of its trust 
department which ranks with the 
largest in the world. Mr. Gund has 
been a director since 1937. 

Those who have seen the two 
men at work herald the new ap- 
pointments as creating an ideal 
official team. They follow in the 
illustrious footsteps of such prede- 
cessors as the late F. H. Goff and 
Mr. Creech. Mr. Freiberger has a 
judicial temperament with a back- 
ground of legal training and a keen 
mind which through 25 years of 
steeping in Cleveland Trust poli- 
cies and conservatism have made 
him one of the outstanding admin- 
istrative officers in banking and 
trust work. He is universally loved 
and respected by the bank’s staff 
as well as its customers. He is a 
former president of the Cleveland 
Chamber of Commerce. 

_Mr. Gund is vigorous and enthu- 
siastic, prominent in industrial, real 
ig insurance and financial cir- 


The two bank leaders issued the 
following joint statement: 
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“The men who preceded us at 
the head of the Cleveland Trust Co. 
have left a deep impression on 
their associates and on the princi- 
ples and policies of this institution. 

“We have no other thought than 
to continue in the way that they 
led. There will always be in the 
Cleveland Trust Co. as far as we 
can determine it, a spirit of com- 
munity service and a _ profound 
sense of responsibility for the de- 
posits and estates left in this bank’s 
care. 

“Tt shall be our purpose to strive 
for the still greater Cleveland 
Trust Company which our prede- 
cessors envisioned and to which 
they devoted their lives.” 

Mr. Freiberger was born in New 
York City, Dec. 12, 1879, and at- 
tended Central High school of 
Cleveland, Western Reserve Uni- 
versity, and Baldwin-Wallace Col- 
lege. He joined the Cleveland Trust 
Co. on Sept. 4, 1901 and became 
3d asst. trust officer in 1909, asst. 
secretary in 1913, trust officer in 
1914, vice president in 1915 and 
director in 1939. He has been a 
member of the bank’s executive 
committee since its inception about 
30 years ago. For 15 years he was 
in close daily contact with Fred 
Goff, late president of the bank, and 
absorbed much of the high ideals 
and vigorous personality which 
distinguished Mr. Goff. Hs life has 
been devoted to the conservation 
of property and assuming the eco- 
nomic burdens of those whose natu- 
ral protectors and guardians have 
been taken away. The vast good he 
has accomplished in the commu- 
nity has been done largely behind 
the scenes. This is due both to the 
nature of his responsibilities and to 
his own modest, self-effacing tem- 
perament. In the field of welfare 
and philanthropy, he has been iden- 
tified with Mt. Sinai hospital as 
chairman of its finance committee, 
is a trustee of Cleveland College, 
Euclid Avenue Temple, Goodrich 
Social Settlement, and is a member 
of the Cleveland Community Fund 
Council. He is a director of many 
important corporations. 


Mr. Freiberger retains his inter- 
est and prowess in athletics and 
ranks as one of the bank’s best 
golfers. He is of medium height and 
athletic build—a heritage of his 
basketball days at Western Reserve 
university where he was regarded 
as one of the best guards in Ohio. 
He is married and has two children, 
a son and a daughter, both married. 

Mr. Gund was born April 13, . 
1888. He was graduated from Uni- 
versity School here, received his. 
degree from Harvard university and 
was a member of the first class in 
the Harvard Business School— 
which was then so small that the 
students had the advantage of in- 
struction from the heads of various 
New England banks, railroads and 
insurance companies. While at Har- 
vard, Mr. Gund was editor of the 
daily newspaper, the Harvard 
Crimson. He later attended Iowa 
State College where he studied ani- 
mal husbandry, useful later in his 
Nevada ranching activities. 

Mr. Gund developed Kaffee Hag 
Coffee into a national food prod- 
uct which he sold in 1929 to the 
Kellogg Co. of Battle Creek, Mich. 
He is a director of Cliffs Corpora- 
tion, a trustee of the Cleveland 
School of Art, and of University 
School, a member of the Corpora- 
tion of Lakeview Cemetery Associ- 
ation, a director of the Regional 
Planning Association and of the 
Foreign Affairs Council and chair- 
man of the Euclid-105th Street 
Association. 

He started his business and bank- 
ing career in 1910 as a messenger 
in the Seattle National Bank where 
he successively held various posts 
which gave him a wide background 
of banking experience. He is presi- 
dent of the Gund Realty Co. 

In 1917 he attended Plattsburg 
Military Camp and became a cap- 
tain in the World War. Mr. Gund 
is married and has three sons and 
a. daughter. 


Neal Addresses Businessmen 


William H. Neal, vice president 
of the Wachovia Bank and Trust 
Co., Winston-Salem, N. C. was the 
principal speaker at the annual ban- 
quet of the Albemarle, N. C. Cham- 
ber of Commerce held early in 
July. 





Are You 
Ready To 
“Take Over?”’ 


Circumstances of a national 
mature open up today greater 
opportunities in business and 
banking than have been avail- 
able in the past 10 years. 

Enlarge your knowledge of 
general banking in a quick, 
easy manner, by a thorough 
reading of a set of books (3) 
written for the man in banking 
who wants to be “Ready to 
Take Over” other work. 


Bank Cost Control 
Ben Young $2 


shows how to establish the 
basic records necessary for 
general control—it completely 
revolutionizes the old method 
of bank cost control—elimi- 


mates waste and risks—. 


strengthens the bank’s earning 
position. 


Bank Loan Management 

Stronck & Eigelberner $2 
Credit evaluation—satisfactory 
ratio of liquidity—principles of 
handling real estate mortgages 
—diversifications to observe in 
the investment portfolio, etc.— 


Loaning as done profitably 
today. 


Advertising For Banks 
Don Knowlton $2 


How to write copy that arrests 
attention and gets business. 
How to get publicity for your 
bank. How to combat adverse 
publicity to banks in general, 
etc., etc., etc. 


If bought in set of 3—$5. 


PASTE THIS COUPON ON A PENNY POSTCARD 


RAND M°NALLY & COMPANY 
536 So. Clark Street, Chicago 

On 5-day approval plan 

CO Send me the set @ $5 
O Send me Adv. for Banks @ $2 


0 Send me Bk. Loan Mgmt. @ $2 
0 Send me Bk. Cost Control@ $2 


Victor-Rossetti Passes 
30-Year Mark 


On the first day of last month, 
Victor H. Rossetti, president of 
the Farmers and Merchants Na- 
tional Bank of Los Angeles, cele- 
brated the 30th anniversary of his 
service with that institution. Six 
years after joining that institution 
as cashier, he became a vice presi- 
dent, and was promoted to the 
presidency in 1931. 

Mr. Rossetti is, incidentally, the 
fourth man to hold this top position 
in the Farmers and Merchants dur- 
ing the 70 years of its existance. 

In addition to making his bank 
one of the outstanding financial 
institutions of southern California, 
Mr. Rossetti has always given of 
himself freely to community better- 
ment and has played a leading role 
in many government agencies, 
emergency bodies, business enter- 
prises, and philanthropic move- 
ments. 

Despite the demands of these 
diversified activities, Mr. Rossetti 
maintains an amazingly close con- 
tact with the entire personnel of 
his institution, and is never too 
busy to discuss personal or busi- 
ness problems with any employee. 


Worthen & Co. Promotes 


W. B. Worthen & Co., Bankers, of 
Little Rock, Ark., have announced 
the promotion of L. E. Dishongh, 
cashier, to vice president and cash- 
ier. At the same time, Harry M. 
Crowe was advanced from assistant 
cashier to vice president in charge 
of the correspondent bank division. 


Revill Sells Defense Bonds 


Milton K. Revill, vice president 
of the Union Planters National 
Bank and Trust Co. of Memphis, 
Tenn., and manager of that insti- 
tution’s bond department, has been 
selected as chairman of the Shelby 
County Committee for the sale of 
Defense Savings Bonds and Stamps. 


Sherrill Heads Committee 


William M. Sherill, advertising 
manager of the First National Bank 
of St Louis, Mo., and a member of 
the education and public relations 
committee of the Missouri Bank- 
ers Association for the past three 
years, has been appointed chair- 
man of that committee for the com- 
ing year. 


Help For China 


Harley F. Drollinger, vice presi. 
dent of the Manufacturers and 
Traders Trust Co., Buffalo, N. y, 
has been appointed chairman of the 
United China Relief in that city, 


Former Banker Norge Ad Head 


Charles H. MacMahon has been 
appointed advertising manager of 
the Norge Division of the Borg. 
Warner Corporation, with head- 
quarters in Detroit. 

Many of our readers will remem- 
ber Mr. MacMahon as assistant 
vice president in charge of adver- 
tising for the First National Bank 
of Detroit from 1925 to 1932, and 
as president of the Financial Ad- 
vertising Association in 1931-32. 


Chase Promotes 


The board of directors of the 
Chase National Bank of New York 
City has recently announced the 
appointment of John B. Bridgwood 
and Carl E. Buckley as vice presi- 
dents, and Harold F. Moeller as sec- 
ond vice president and manager 
Rockefeller Center branch. 


Barrett Promoted 


The Guaranty Trust Co. of New 
York has announced the appoint- 
ment of R. T. Tupper Barrett asa 
second vice president. Mr. Barrett 
was formerly a joint manager of 
the company’s offices in France, and 
more recently has been in joint 
charge of their office in Vichy. 


Robert Morris Group 
Elects Welch 


Harry L. Welch, vice president 
and manager of the credit depart- 
ment, First National Bank in St 
Louis, has been elected president 
of Robert Morris Associates, a na- 
tional organization of financial cred- 
it men. He had served as a director, 
vice president, and on various com- 
mittees, and for many years has 
been actively identified with na 
tional credit affairs. 

Mr. Welch is a past president of 
the St. Louis Association of Credit 
Men and its Adjustment Bureal, 
and a former director of the Ne 
tional Association of Credit Men. 
For several years he was an il 
structor in Credits and Statement 
Analysis in the schools of the 
American Institute of Banking. 
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Changes Since Rand M°Nally Bankers Directory, First 1941 Edition 


Banks not sietbonihs reported indicated by an * 


NEW AND REOPENED INSTITUTIONS 
National 5; State 25 
National 9; State 21; Private 1 


BANKS REPORTED DISCONTINUED 
National 4; State 21; Private 1; Other Institutions 2 
National 12; State 14; Private 1 

National 2; State 3 

National 5; State 2; Private 1 

National 23; State 40; Private 3; Other Institutions 2 


Through Liquidation 
Through Absorption 
Through Merger or Consolidation 
Through Conversion 
Total discontinued 
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BRANCHES REPORTED DISCONTINUED 


Through Liquidation 


Seen ADSOEDEOR . ... 5 6.5.5. 0ccccces. National 


Through Merger or Consolidation 


Total discontinued ............... Nationa 


CHANGES IN TITLE AND/OR LOCATION 


Hamburg 
Farmers Bank 81-181 
(Capital $25,000, Surplus $5,000. W. E. 
Foote, Presid ent, Leslie J. Serrett, 
Cashier. Opened ‘April 10, 1941. Took 
over capital account and deposits of 
Farmers Bank & ‘Trust Company 
which is liquidating voluntarily) 
Hamburg 
Farmers Bank & Trust Compeny 
(Voluntary liquidation. Closed April 
10, 1941. Capital account and deposits 
taken over by Farmers Bank (new) 


CALIFORNIA 


Alameda 
*American Trust Company, West Al- 
Pn GMM. 06s ccaccceseseens 90-98 
(Change in title of American Trust 
Company, Alameda-Webster Street 
Branch, July 1, 1941) 
Alameda 
*American Trust Company, Alameda- 
Webster Street Branch......... 90-98 
(Changed title to American Trust 
Company, West Alameda Branch, July 
1, 1941) 
Long Beach 
Farmers & Merchants Bank, American 
Avenue Branch (1401 American Ave.) 


(Change in title and location of Farm- 
ers & Merchants Bank, Fourth and 
American Branch, (4th & American). 
Reported May 12, 1941) 

Long Beach 

Farmers & Merchants Bank, Fourth 
= American Branch (4th & Ameri- 

90-1070 

(Changea title and location to Farm- 
ers & Merchants Bank, American 
Avenue Branch (1401 American Ave.) 
Reported May 12, 1941) 

Los Angeles 

California Bank, 8th & Fedora Office, 
(3200 West 8th St.) 16-204 
(Discontinued May 29, 1941 and busi- 
hess transferred to and consolidated 
with 6th & Western Office) 

Orange 

*Orange Savings Bank 
(Sold to the First National Bank of 
Orange, June 30, 1941) 

Suisun 

Bank of Suisun National Association 

90-529 


(Taken over by Bank of America 
National Trust & Savings Assn., at 
close of business May 17, 1941 "and 
business merged with their Suisun 
Branch) 

Winters 
Winters National Bank 
(Taken over by Bank of ‘America Na- 
tional Trust & Savings Assn., at close 
of business May 17, 1941 and business 
merged with their Winters Branch) 


August, 1941 


National 5; State 6 
Yational 13; State 5 


COLORADO 
Aspen 


Aspen State Bank - 
(Voluntary liquidation. Deposit liabil- 
ities assumed by First National Bank 
of Glenwood Springs, May 10, 1941) 


DELAWARE 
Delmar 


*First National Ban 


k 62 
iw voluntary liquidation July 1, 
94 


DISTRICT OF COLUMBIA 
Washington 
The Potomac Joint Stock Land Bank 
of Alexandria 


(Completed liquidation December. 30, 
1940) 


FLORIDA 
Miami 
Riverside Bank, 20 N. W. sath, Ave. 
(Capital $100,000, Surplus $25,000. 
Calvin Oak, President, T. F. Dunlap, 
Cashier. Opened May 19, 1941) 


GEORGIA 
Acworth 


8S. Lemon Banking Company.. .64-394 
(Changed title and location on April 
8, 1941 to vee Exchange Bank, Mari- 
etta, using A. B. A. number 64-1195) 
Blakely 
Bank of Earl 64-1200 
(Capital $30,0 . R. C. 
=e etary, President, H. A. Walton, 
fer. Opened reo! 28, 1941) 
Blakely 
*Commercial Bank 
not Incorporated) 
(Liquidated April 1941) 
Claxton 
The Claxton Bank 64-1201 
(Capital $25,000, Surplus $5, 000. C. M. 
Rushing, President, J. E. Collins, 
Cashier. Opened February 24, 1941) 
Marietta 
Cobb Exchange Bank 
(Capital: Common $50,000, 
re $15,000 — $10, 600. C. 
Goslan, President, J. Striplin, 
Cashier. Change in title and_location 
of S. Lemon Banking Company, 
Acworth. Effective ‘Aprily 8, 1941 
St. Marys 
*The Industrial Bank of Georgia. (Pri- 
vate Bank—not Incorporated) Branch 
Of Dari@R...ccccscsscccccccecs . 64-803 
(Oo. L. Foxworth, Manager. Opened 
July 5, 1941) 


(Private _,, 
4-1192 


HAWAII 
Honolulu 
*Bishop National Bank of Hawaii at 
Honolulu, Kaimuki Branch....59-132 
(E. C. Mott-Smith, Assistant Cashier. 
Opened May 26, 1941) 
Honolulu 
Bishop National Bank of Hawaii at 


13 


Honolulu, Waikiki Branch at Kala- 
kaua Ave. 59-131 
(Clarence Scott McWayne, Assistant 
Cashier. Opened May 12, 1941) 


ILLINOIS 

Brighton ‘ 

Brighton State Bank 

(Liquidated as of May 8, 1941) 
Chicago 

Northwest National Bank of Chicago, 

3985 Milwaukee Ave 3 

(Capital $200,000, Surplus and Profits 

$65, “> George ‘A. Prugh, President, 


. McDaniel, Cashier. Opened 
June 14, 1941) 
Colchester 
National Bank of Colchester.. 
(Taken over by Union National Bank, 
Macomb, March 22, 1941) 
Cypress 
Farmers & Merchants State Bank 
(Entered voluntary liquidation April 
21, 1941 and is now in trusteeship) 
Fowler 
*Bank of Fowler 
(Ceased taking deposits on June 26, 
1941 and is now in the process of pay- 
ing all depositors in full) 
Geneseo 
The First National Bank of Geneseo 
70-497 


70-1020 


- 10-739 


(Voluntary liquidation May 26, 1941. 
Absorbed by The Farmers Nationai 
Bank of Geneseo) 

Indianola 


First State Bank & Trust Company 


70-1370 
(Closed January 29, 1941) 
Lacon 
Lacon State Bank............ . - 70-1757 
(Merged with First National Bank, 
February 24, 1941) 
Plymouth 
fc mouth State Bank 
eased taking deposits 
{Sa and is liquidating i 
Quincy 
Illinois National Bank of Quincy 70-54 
(Capital $200,000. W. J. wr 
President, J.' W. Nethery, Cashier. 
Conversion of Illinois State Bank, 
effective March 31, 1941) 


Quincy 
Illinois State Bank........... . .70-54 
(Converted to Illinois National Bank 
of Quincy, effective March 31, 1941) 


INDIANA 

Otterbein 

*State Bank of Oxford, Otterbein 
Branch of Oxford 71-1311 
(R. H. Morse, Manager. Opened June 
16, 1941) 

Van Buren 

*The Van Buren Bank 
(lL. M. Hydorn, President, 
Hydorn, Cashier. 


71-1046 
Edna P. 
Change in title of 


387 





Farmers Trust Company, effective May 
31, 1941) 

Van Buren 

*Farmers Trust Company 71-1046 
(Changed title to The Van Buren 
Bank, May 31, 1941) 


IOWA 
Brighton 
*Rubio Bank of Brighton 


(Capital $25,000, Surplus and Profits 
$13,437. V. W. Fleig, President, L. 
B. Luithly, Cashier. Change in title 
and location of Rubio Savings Bank, 
Rubio, July 1, 1941. A branch office is 
being operated at Rubio) 
Davenport 
Northwest Bank & Trust Conger 


(Capital $100,000, Surplus and Profits 
$25,000. Henry Jebens, President, 
Harry C. Lynn, Executive Vice-Presi- 
dent and Cashier. To open July 1 1941) 

Denison 
Commercial State Bank - 
(Entered voluntary liquidation Febru- 
ary 21, 1941) 

Des Moines 
Iowa State Bank 
(Capital $100,000, Surplus and Profits 
$25,000. G. A. Frampton, President and 
Cashier. Opened March, 1941) 

Hancock 
Avoca State Bank, Office of Avoca... 
(Richard M. Coe, in charge. Opened 
February 1941) 

Kinross 

*First Trust & Union Savings Bank, 
Kinross Office of Sigourney 
(Succeeded Kinross Savings Bank 
which was purchased by First Trust & 
Union Savings Bank, Sigourney, June 
9, 1941) 

Kinross 

*Kinross Savings Bank 
(Sold to First Trust & Union Savings 
Bank, Sigourney, June 9, 1941 which 
opened a branch at Kinross) 

Mason City 
Northwest Savings Bank 72-2105 
(Merged with First National Bank at 
close of business May 10, 1941) 

Ralston 

*Security Savings Bank, Office of Scran- 
ton (Discontinued June 30, 1941) 

Rubio 

*Rubio Savings Bank . .72-1567 
(Head Office moved to Brighton, July 
1, 1941, as Rubio Savings Bank of 
Brighton and an office is maintained 
at Rubio) 

Rubio 

*Rubio Savings Bank of Brighton, Of- 
fice of Brighton 
(Milford R. Bond, Manager. Opened 
when head office moved from Rubio 
to Brighton as Rubio Savings Bank of 
Brighton, July 1, 1941) 

Ruthven 

*Central Savings Bank & Trust Com- 
pany, Office of Emmetsburg 
(Will be discontinued upon opening of 
new Ruthven State Bank on or about 
July 1, 1941) 

Ruthven 

*Ruthven State Bank 
(Capital $25,000, Surplus $5,000. °y. “4 
Stafford, President, W. W Linebarger, 
Cashier. To open about July 1, 1941) 


KANSAS 
Florence 


*The Citizens State Bank 83-1424 
(Entered voluntary liquidation as of 
May 31, 1941. Deposits have now been 
paid—June 11, 1941) 

Lawrence 

Peoples State Bank 
(Absorbed by First 
May 17, 1941) 

Parsons 

*Exchange State Bank - 
(Deposit liabilities assumed by State 
Bank of Parsons, June 21, 1941). 

Waldron 

*Waldron State Bank 83-1073 
(Placed in voluntary liquidation May 
31, 1941. No deposits accepted after 
June 15, 1941). 


KENTUCKY 
Creelsboro 


Bank of Creelsboro. 
(Voted voluntary liquidation Ne aii 
10, 1941) 

Jeffersontown 

Bank of Jeffersontown - 
(Capital $25,000. Surplus and Profits 
$5,500. George Y. Sweeny, President, 
Earl R. Johnson, Cashier. Change in 
title and location of Bank of Prospect, 
Prospect. Effective February 14, 1941) 

Lexington 

*Kentucky Joint Stock Land cost 


Savings 


83- 
National Bank, 


(Completed liquidation. Reported July 
3, 1941) 

Prospect 
Bank of Prospect eee 
(Moved to Jeffersontown under title 
-! YT of Jeffersontown, February 


MAINE 

Waterville 
Depositors Trust Co., Branch of 
Augusta 52-65 
(Gelen F. Sweet, Manager. Opened 
May 1, 1941. Succeeded First National 
Bank, part of whose assets were pur- 
chased and deposit liabilities assumed 
by Depositors Trust Company, 
Augusta) 


Waterville 


First National Bank - 
(Certain assets purchased and deposit 
liabilities assumed by Depositors Trust 
Company, Augusta, May 1, 1941, which 
ban now operates a branch at Water- 
ville 


MARYLAND 
Baltimore 


*City Savings Bank of Baltimore. .7-57 
(Certain assets acquired and the lia- 
bility of all of the free deposit ac- 
counts taken over and assumed by 
Provident Savings Bank at the close 
of business, June 30, 1941) 

East New Market 
County Trust Co. of Maryland, Branch 
of Cambridge 65-155 
(Merged with branch at MHurlock, 
April 15, 1941) 


MASSACHUSETTS 


Boston 
Columbus Savings Bank 
(Business transferred to Boston Five 
Cents Savings Bank, March 29, 1941) 


East Weymouth 
Granite Trust Company, 
Quincy 
(Succeeded Weymouth Trust 
Jackson Square Branch of South Wey- 
mouth, when business of head office 
and branches was transferred to the 
Granite Trust Company, Quincy, on 
May 1, 1941) 

East Weymouth 
Weymouth Trust Company, Jackson 
Square Office of South Weymouth.... 
(Succeeded by Granite Trust Company, 
Branch of Quincy, when business of 
head office and branches was trans- 
ferred to the Granite Trust Company, 
Quincy, on May 1, 1941) 


Hopkinton 
Hopkinton National Bank 
(Voluntary liquidation, 
March 31, 1941) 


South Weymouth 
Granite Trust Company, 
Quincy 
(Succeeded Weymouth Trust Company 
whose business was transferred to the 
Granite Trust Company on May l, 
1941) 

South Weymouth 
Weymouth Trust Company... .53-346 
(Business transferred to Granite Trust 
Company, Quincy on May 1, 1941 and 
bank operated as a branch) 

Weymouth 
Granite Trust Company, 
Quincy 
(Succeeded Weymouth Trust Company, 
Washington Square Branch of South 
Weymouth, when business of head 
office and branches was transferred 
to the Granite Trust Company, Quincy, 
on May 1, 1941. 

Weymouth 
Weymouth Trust Company, Washing- 
ton Square Branch of South Weymouth 


Branch of 


53-548 
effective 


Branch of 


Branch of 


(Succeeded by Granite Trust Com- 
pany, Branch of Quincy, when busi- 
ness of head office and branches was 
transferred to the Granite Trust Com- 
pany, Quincy, on May 1, 1941) 
Worcester 
*Worcester County ‘Trust Company, 
Branch at 57 Pearl St. 
(To open about September 1, 1941) 


MICHIGAN 


Allen 
Allen State Savings Bank. - 74-546 
(To liquidate voluntarily. Dia not 
renew charter when it expired March 
16, 1941) 

Calumet 

*National Metals awk of Hancock, 
Branch of Hanco 74-81 
(Deposit liability ee this branch as- 
sumed by Merchants & Miners Bank, 
Calumet as of June 14, 1941) 


Detroit 

*Industrial National Bank — Dteroit 
Branch at 16301 E. Warren Ave a 
OR. SENSO WO UNGs 00 cos Kedsccseas 9-74 
wpe” Manager. Opened July 15, 


Detroit 
National Bank of Detroit, Branch at 
P ring McNichols Road and Sorrento 
ve 
(Gordon W. Willis, Manager. To open 
on or about April 8, 1941) 

Detroit 

*Wabeek State Bank of Detroit, Branch 
at 7443 W. McNichols corner Welland 


9-9 
(Charles N. Maycock, Manager. Spout 
July 10, 1941) 
Grand Rapids 
Union ank of Michigan, 
Hall Branch 
(Harry N. Stringham, and Walter § 
Brown, Co-Managers. Opened April 
14, 1941) 
Grand Rapids 
Union Bank of Michigan, Branch at 614 
Bridge St. 
(Felix Latzek, Manager. Opened April 
14, 1941) 
fron Mountain 
Commercial Bank of Iron Mountain 
74-17 
(Converted to Commercial National 
Bank of Iron Mountain, June 3, 1941) 
Iron Mountain 
Commercial 


Division 


National Bank of Iron 
Mountain 74-174 
(Capital: Common $100,000, Preferred 
390, 000, Surplus and Profits $66,000, 

Thompson, President, F. 0, 
Morett: Cashier. Conversion of Com- 
mercial Bank of Iron Mountain, effec- 
tive June 3, 1941) 

Laurium 
*National Metals Bank of Hancock, 
Branch of Hancock 74-192 
(Deposit liability of this branch as- 
sumed by Merchants & Miners Bank, 
Calumet, as of June 14, 1941) 

Mt. Clemens 
Macomb County Trust Company 74-212 
(Entered voluntary liquidation April 
21, 1941) 

Nashville 
The Central National Bank at Battle 
Creek, Nashville Branch of Battie 
Creek 
(Ward C. Baier 


Manager. 
February 24, 1941 


Opened 


MINNESOTA 

Belview 
Belview State Bank 75-1631 
(Capital $10,000, Surplus and Profits 
$3,000. O. A. Lende, President, W. C. 
Dahl, Cashier. To open May 19, 1941) 

Duluth 
St. Louis County State Bank....75-5 
(Consolidated with Duluth National 
Bank, March 15, 1941) 

Halstad 
First National Bank of Halstad.75-519 
(Will convert to Red River State 
Bank, May 19, 1941) 

Halstad 
Red River State Bank 
(Capital $25,000, Surplus and Profits 
$7,000. Walter Johnson, President, Geo. 
A. Johnson, Cashier. Conversion of 
First National Bank of Halstad, effec- 
tive May 19, 1941) 

Marietta 

*State Bank of Marietta 75-1632 
(Capital $10,000. F. W. Stevens, Presi- 
dent, F. M. Anderson, Cashier. To open 
about August 2, 1941) 

Minneapolis 

*The Central National Bank 
(Changed title to The Central North 
western National Bank, effective July 
2, 1941) 

Minneapolis 

—_— Central 


nk 
(Capital $100,000, Surplus and Profits 
$86, L. A. Egler, President, Cant © 
etter, Vice President and Cashier. 
Change in title of The Central Na- 
tional Bank, effective July 2, 1941) 
Wabasha 
The First National Bank of Wabeat 7 
(Converted to First State Bank of 
Wabasha, March 22, 1941) 
Wabasha 
First State Bank of Wabasha. .75-168 
(Capital $75,000, Surplus and Profits 
$50,000. L. Whitmore, President, A. J. 
Doffing, Vice President and fer. 
Conversion of The First National 
Bank of Wabasha, March 22, 1941) 
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MISSISSIPPI 


oo te ir TNs ace ddctocecés 85-240 
(Closed March 10, 1941) 
Baldwyn 


Farmers & Merchants Bank...85-573 
(Capital $30,000, Surplus and Profits 
$7,500. Victor Davis, President, J. R. 
Ford, Cashier. Opened March 10, 1941) 


MISSOURI 
Blackburn 
*Bank of Blackburn............ 80-894 
(Entered voluntary liquidation June 
30, 1941) 
Blackburn 
*Blackburn Bank............... 80-1812 


(Capital $25,000, Surplus $5,000. J. H. 
Brunkhorst, President, H. G. Koenig, 
Cashier. Opened July 10, 1941) 


Buffalo 
SE ee reer ere 80-569 
(Assets purchased and deposit liabili- 
ties assumed by O’Bannon Banking 
Company, March 22, 1941) 

Dederick 
Pt MINE. 60¢acetsacdéardeas 80-1564 
(Closed January 31, 1941. Liquidated 
through First National Bank, Nevada) 


Novinger 
nr © ROOURMIIO sc cccccccececes 80-384 
(Voluntary liquidation. Depositors 


paid off and quit business May 31, 
1941) 
St. Joseph 
Burnes National Bank........... 36-5 
(Purchased by First National Bank, 
March 15, 1941) 
Sumner 
Sumner Exchange Bank....... 80-1224 
(Charter expired April 30, 1941 and 
bank is paying its depositors in full) 


MONTANA 

Bridger 

*American National Bank....... 93-354 
(Converted to Bank of Bridger, July 
1, 1941) 

Bridger 

rn Of. OOP cs caves enees 93-354 
(Capital $25,000, Surplus and Profits 
$2,770. J. W. Jones, President, O. C. 
Campbell, Cashier and Secretary. Con- 
version of American National Bank, 
July 1, 1941) 


NEW JERSEY 
Irvington 
*Chancellor Trust Company..... 55-701 
(Absorbed by United States Trust 
Company of Newark, June 27, 1941, 
and operated as Chancellor Branch at 
1 hee which opened June 30, 


Irvington 

*United States Trust Company, Chan- 
cellor Branch of Newark 
(Opened June 30, 1941. Succeeded 
Chancellor Trust Company which was 
absorbed by United States Trust Com- 
pany of Newark, June 27, 1941) 

Pompton Lakes 
The First National Bank & Trust Com- 
pany of Pompton Lakes........ 55-477 
(Voluntary liquidation May 31, 1941. 
Succeeded by North Jersey National 
Bank of Pompton Lakes (new charter) 

Pompton Lakes 
North Jersey National Bank of yw a 
ton Lakes (new charter) ...... 55-477 
(Capital $100,000. Albert C. Kluge, 
President, Leo V. Hammond, Cashier. 
Succeeded The First National Bank 
and Trust Company of Pompton Lakes, 
May 31, 1941) 


NEW MEXICO 
Albuquerque 
New Mexico State Bank.......... 95-9 
Capital $50,000, Surplus and Profits 
$15,000. R. E. Adams, President, Nolan 
P. Walter, Vice-President and Cashier. 
To open July 1, 1941) 


NEW YORK 
Buffalo 
*Buffalo Industrial Bank, Branch at 
694 Fillmore Ave. 
nge in location of Buffalo Indus- 
trial Bank, Branch at 700 Fillmore 
Ave., June 5, 1941) 
Clyde 
Briggs National Bank of Clyde. .50-698 
Change in title of The Briggs Na- 
tional Bank & Trust Co. of Clyde, 
effective May 20, 1941) 


Clyde 
The Briggs National Bank & Trust Co. 
Ne es cea thal nn Sdn 50-698 
(Changed title to Briggs National 


Bank of Clyde, May 20, 1941) 


August, 1941] 


Hastings-on-Hudson 
The County Trust Company, Branch 
OE WRite PIRiIR®. .ccccccccccccss 50-754 
(Opened February 28, 1941. Succeeded 
First National Bank) 


Hastings-on-Hudson 
First National Bank............ 50-754 
(Purchased by County Trust Company, 
White Plains, February 27, 1941 and 
operated as a branch) 


Hudson Falls 

The First National Bank of Hudson 
WE ccidnbbannecaes dacecegeuns 50-435 
Capital $200,000, Surplus and Profits 
$301,000. President C. W. Higley, Cash- 
ier Alton J. Minton. (Consolidation o 
Peoples National Bank and Sandy Hill 
National Bank. To become effective 
March 29, 1941) 


Hudson Falls 
Peoples National Bank......... 50-435 
(To consolidate with Sandy Hill Na- 
tional Bank as The First National 
Bank of Hudson Falls, March 29, 1941) 


Hudson Falls 
Sandy Hill National Bank...... 50-436 
(To consolidate with Peoples National 
Bank as The First National Bank of 
Hudson Falls, March 29, 1941) 


New Rochelle * 
First National Bank of New Rochelle, 
Branch at the New York, New Haven 
& Hartford Railroad Station........ ° 
(Opened March 26, 1941) 

New York City 

*Colonial Trust Company, Rechetetier 
Oe I eererre 1-779 
(Walter E. Kolb, President, Vincent 
F. Ostrom, Assistant Treasurer. To 
open on or about September 1, 1941) 

New York City 

*Credit Suisse, Agency of Zurich, Swit- 
zerland, 30 Pine St. 
(Change in location of Credit Suisse, 
Agency of Zurich, Switzerland, 24-26 
Pine St. Effective June 16, 1941) 

New York City 
Heidelbach, Yockelheimer & Co. (Pri- 
WECO DORE) cecsccccccocscccce 1-527 
(Retired from business and certain 
deposit liabilities purchased by Com- 
mercial National Bank & Trust Co., 
March 1941) 

New York City 
Macy’s Bank (State Bank)...:.. 1-678 
(Capital $375,000, Surplus $375,000. 
Edwin L Marks, President, Ernest 
Katz, Cashier. Conversion of R. H. 
Macy & Co., Private Bankers, Decem- 
ber 1940) 


New York City 
R. H. Macy & Co., Private we 
(Converted to a state bank under title 
of Macy’s Bank, December 1940) 


New York 
The New York *ree Company, Fifth 
Avenue Office (1 E. 57th St.)........- 
(Closed May 1, 1941) 


New York 
The New York Trust Company, Rocke- 
feller Center Office (10 Rockefeller 
PIASR) .cccecdicccccccccceccccesvcceces 
(Opened May”1, 1941) 

Port Chester 
phar National Bank & Trust oo 
Prhis bank and the Mutual Trust 
Company of Westchester County will 
be taken over by the Washington 
Irving Trust Company of Tarrytown, 
on April 28, 1941 and will be operated 
as a branc 

Port Chester ; 
Mutual om Co. of Westchester 
COUMEP sevcesesecadccensest ans 60-283 
(This bank ‘and the First National 
Bank & Trust Company will be taken 
over by the Washington Irving Trust 
Company of a on April 28, 
1941 and will e@ operated as a 
branch) 

Port Chester 
Washington Irving Trust Compeny, 
Branch of Tarrytown.......... 
(To open April 28, 1941. Will succeed 
First National Bank & Trust Com- 
pany and Mutual Trust Company of 
Westchester County which will be 
taken over by the Washington ae 
Trust Company, Tarrytown, on Apri 
28, 1941) 

Rochester 

*First Industrial Bank........... 50-30 
(Taken over by the Rochester Trust 
& Safe Deposit Company, May 26, 1941, 
het as a branch beginning July 

Rochester 

*Rochester Trust_& Safe Deposit Com- 
pany, First Industrial Branch, 30 Clin- 
ton Ave. North (Franklin w. Judson, 


Assistant Vice President. Opened July 
1, 1941. Succeded First Industrial 
Bank which was purchased by Roches- 
30 184) Safe Deposit Company, May 


NORTH CAROLINA 
Hendersonville 
State Trust Company opened a Tellers 
Window in Hendersonville. 
(F. H. Drake, Assistant Cashier in 


charge. Reported March 21, 1941) 
Hollyridge 

Waccamaw Bank & Trust Company, 

Branch of Whiteville ......... 66-936 


(Glenn W. Bowers, Cashier. To open 
about May 15, 1941) 


Monroe 
*American Bank and Trust Company, 
Main Street Branch............ 66-5 


(Opened July 5, 1941) 


NORTH DAKOTA 

Burlington 
First State Bank............-. 77-402 
(Completed liquidation of its deposit . 
liability and discontinued business as 
of May 7, 1941) 

Goodrich 

*Citizens State Bank.......... 
(Discharged deposit 
21, 1941) 


. 717-627 
liabilities June 


OHIO 
Cincinnati 
The Central Trust Company, 
Street OMe ccccccceccccccescccasess 
(Consolidated with Main Office as of 


the close of business April 5, 1941) 
Perrysville 

Farmers & Savings Bank, Branch of 

Loudonville. 


(Discontinued March 31, 1941) 


OKLAHOMA 

Oklahoma City 

Central Morris Plan State Bank. .39-64 
(Capital $150,000, Surplus and Profits 
$40,000. L. D. Lacy, Presideht, H. L. 
Pickett, Cashier. Opened June 2, 1941) 

Oklahoma City 

*Morris Plan Company of Oklahoma, 
Branch of Tulsa. 
(Business of this branch was pur- 
chased by the Central Morris Plan 
State Bank, which opened June 1, 
1941 and was reported in the Banking 
Market of June 12, 1941) 

Tulsa 
Citizens Morris Plan State Bank 
6 ecdaheetaceaasentucarerseenenn 86-1263 
(Capital $150,000, Surplus and Proftts 
$40,000. Geo. F. S. Beal, President, 
Edwin B. Jones, Jr., Vice-President, 
Sais and Secretary. Opened June 


PENNSYLVANIA 
Glenside 
Keswick National Bank...... 60-1731 
(Closed by the Comptroller of the Cur- 
rency on April 14, 1941, and is in 


liquidation) 

Glenside 
Northwestern National Bank in Phila- 
delphia, Glenside Office .............. 
(Joseph F. Malott, Manager. Opened 
April 18, 1941) 

Laurelton 
Laurelton State Bank......... 60-1568 
(Absorbed by Mifflinburg Bank & 


Trust Company, Mifflinburg, February 
1, 1941) 
McKees Rocks 

Chartiers Bank............++..:- 60-362 
(Capital: Common $50,000, Preferred 
$100, 000, Surplus and Profits $32,000. 
Frank J. Lanahan, President, Henry 
G. Haupt, Cashier. Change in title of 
Chartiers Trust Company. Effective 
December 24, 1940) 


McKees Rocks 
Chartiers Trust Company....... 60-362 
(Changed title to Chartiers Bank, 
December 24, 1940) 


SOUTH CAROLINA 


Rock Hill 
Rock Hill National Bank..... 67-730 
(Capital $100,000. John A. _ Black, 
President, D. J. Reece, Cashier. 


Charter issued March 12, 1941. Opened 
April 15, 1941) 

Travelers Rest 
Citizens Depository, Inc........ 67-731 
(Capital $2,500, Sur apne $1,000. W. A. 
Jones, President and Cashier. To open 
in June 1941) 
































































































































































































































































































































































































































































































































































































































































































SOUTH DAKOTA 
White Lake 
*Farmers & Merchants 
White Lake Office of 


(M. L. Oltmans, 
July 16, 1941) 


State Bank, 
Plankinton 


Manager. To open 


TENNESSEE 

Memphis 

*The First National Bank of Memphis, 
Branch at Northwest Cerner of eee 
land St. and Union Ave 
(Opened June 28, 1941) 

Memphis 

*Union Planters National Bank & Trust 
Company, Cleveland Street Branch. 
(A. Leon Huddleston, Assistant Cash- 


ier and Manager. Opened June 30, 
1941) 


Woodbury 
*Bank of Commerce (Newly chartered) 
87-281 

(Capital $25,000, Surplus $5,000. % 3 
Adams, President, S. . Hawkins, 
Cashier. To open about July 1, 1941. 
Will purchase the business of the of- 
fice of the Commerce Union Bank at 
Woodbury) 

*Commerce Union Bank, Office of ‘Nash- 
ville 87-281 
(Sold to Bank of Commerce (New 
— which will open about July 1, 
941) 


TEXAS 
Dallas 
Lakewood State Bank of Dallas. .32-79 
(Capital $100,000, Surplus and Profits 
$25,000. J. F. Parks, President, Everett 
Gragard, Jr., Cashier. Opened June 4, 
1941) 
Fredericksburg 
Security State Bank..... 88-2194 
(Capital a 000, Surplus and Profits 
15,000. , i Donop, President, L. M. 
aze, Vice President and Cashier. 
Opened April 15, 1941) 
Irene 
First National Bank..........88-1111 
(Voluntary liquidation as of aaneR 
31, 1941) 
Jasper 
*The Citizens National Bank of Jasper 
88-1655 
liquidation effective June 
Absorbed by The First State 


(Voluntary 
30, 1941. 
Bank) 
Morton 
*First State Bank 
(Capital $25,000. W. M. Ashworth, 
President, W. W. Williamson, Cashier. 
To open August 1, 1941) 
Pharr 
Security State Bank ...88-1981 
(Change in location of Security State 
Bank, San Juan. Effective March 10, 
1941) 
San Juan 
Security State Bank . -88-1981 
(Moved to Pharr, March 10, 1941) 


VERMONT 
Rutland 
The Clement National Bank ....58-20 
(Demand deposit liabilities assumed 
by The Killington National Bank and 
time deposit liabilities assumed by 
Rutland Trust Company, June 1, 1941) 
So. Londonderry 


*Brattleboro Trust Company, 
of Brattleboro 


(Closed. Reported July 9, 1941) 


Branch 


WASHINGTON 

Colfax 

*The Old National Bank & Union Trust 
Company of Spokane, Colfax ~—— 

8-82 

(Changed title to The Old National 
Bank of Spokane, Colfax Branch, July 
1, 1941) 

Colfax 

*The Old National Bank of Spokane. 
Colfax Branch 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, Colfax Branch, effective July 1, 
1941) 

Davenport 

*The Old National Bank & Union Trust 
Company of Spokane, Davenport 
Branch 98-231 
(Changed title to The Old National 
Bank of Spokane, Davenport Branch, 
July 1, 1941) 

Davenport 

*The Old National Bank of Spokane, 
Davenport Branch 98-231 
(Change in title of The Old National 


390 


Bank & Union Trust Company of Spo- 
kane, Davenport Branch, _ effective 
July 1, 1941) 

Grandview 
*The Old National Bank & Union Trust 
Company of Spokane, Grandview 
Branch 
Changed title of The Old National 
Bank of Spokane, Grandview Branch, 
July 1, 1941) 

Grandview 

*The Old National Bank of Spokane, 
Grandview Branch 98-249 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, Grandview Branch, effective 
July 1, 1941) 

Harrington 
*The Old National Bank & Union Trust 
Company of Spokane, Harrington 
Branch 87 
(Changed title to The Old National 
Bank of Spokane, Harrington Branch, 
July 1, 1941 

Harrington 

*The Old National 
Harrington Branch 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, Harrington Branch, effective 
July 1, 1941) 

Palouse 

*The Old National Bank & Union Trust 
Company of Spokane, Palouse Branch 


Bank of Spokane, 


(Changed title to The Old National 
Bank of Spokane, Palouse Branch, 
July 1, 1941) 

Palouse 

*The Old National Bank of Spokane, 
Palouse Branch 2 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, Palouse Branch, effective July 
1, 1941) 

Pomeroy 


*The Old National Bank & Union Trust 
Company of Spokane, Pomeroy Branch 


5 


(Changed title to The Old National 
Bank of Spokane, Pomeroy Branch, 
July 1, 1941) 

Pomeroy 

*The Old National Bank of Spehane. 
Pomeroy Branch 98-115 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, Pomeroy Branch, effective July 
1, 1941) 

Prosser 


*The Old National Bank & Union Trust 
Company of Spokane, Prosser == 
(Changed title of The Old National 
Bank of Spokane, Prosser Branch, 
July 1, 1941) 

Prosser 

*The Old National Bank of Spokane, 
Prosser Branch 98-138 
(Change in title of The Old National 
Bank & Union Trust Company of 
Spokane, Prosser Branch, effective 
July 1, 1941) 

Reardan 

*The Old National Bank & Union 
Trust Company of Spokane, Reardan 
Branch 98-195 
(Changed title to The Old National 
Bank of Spokane, Reardan Branch, 
July 1, 1941) 

Reardan 

*The Old National Bank of Spokane, 
Reardan 98-195 
(Change in title of The Old National 
Bank & Union Trust Company of 
Spokane, Reardan Branch, effective 
July 1, 1941) 

Ritzville 

*The Old National Bank & Union Trust 
Company of Spokane, Ritzville = 
(Changed title to The Old National 
Bank of Spokane, Ritzville Branch, 
July 1, 1941) 

Ritzville 

*The Old National Bank of Spokane, 
Ritzville Branch 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, Ritzville Branch, effective July 
1, 1941) 

Rosalia 

*The Old National Bank & Union Trust 
Company of Spokane, Rosalia a 

-177 

(Changed title to The Old National 


Bank of Spokane, Rosalia Branch, July 
1, 1941) 


Rosalia 
*The Old 


National Bank of Spokane, 
Rosalia Branch. 98- 


(Change in title of The Old Nationa] 
Bank & Union Trust Company of Spo- 
kane, Rosalia Branch, effective July 
1, 1941) 

Spokane 
Mechanics Loan & Trust Company.., 
(Entered voluntary liquidation March 
12, 1941, Closed May 14, 1941) 

Spokane 

*The Old National Bank & Union Trust 
Company of Spokane 28 
(Changed title to The National Bank 
of Spokane, July 1, 1941) 

Spokane 
*The Old National Bank of Spokane 

28-3 

(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, effective July 1, 1941) 

Spokane 

*The Old National Bank & Union Trust 
Company of Spokane, East Side Branch 


(Changed title to The Old 
Bank of Spokane, East 
effective July 1, 1941) 

Spokane 

*The Old National Bank of Spokane, 
East Side Branch 28-67 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, East Side Branch, July 1, 1941) 

Sprague 

*The Old National Bank & Union Trust 
Company of Spokane, Sprague Branch 
Cosa Ae 6Kb 06 Cab PRUE CORRS SC C4 Res OMS 98-305 
(Changed title to The Old National 
Bank of Spokane, Sprague Branch, 
July 1, 1941) 

Sprague 

*The Old National Bank of Spokane, 
BPEASUS BFARCR... 2c ccccccccese 98-305 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 
kane, Sprague Branch, effective July 
1, 1941) 

Sunnyside 

*The Old National Bank & Union Trust 
Company of Spokane, Sunnyside 
rere ee eee 98-134 
(Changed title of The Old National 
Bank of Spokane, Sunnyside Branch, 
July 1, 1941) 

Sunnyside 

*The Old National 
Sunnyside Branch 
(Change in title of The Old National 
Bank & Union Trust Company of Spo- 


kane, Sunnyside Branch effective July 
1, 1941) 


28-67 
National 
Side Branch, 


Bank of Spokane 


WISCONSIN 

Bayfield 
First National Bank 79 
(Taken over on May 5, 1941 by the 
First National Bank, Washburn, which 
then converted to Washburn State 
Bank with head office at Washburn 
and paying and receiving station at 
Bayfield) 

Bayfield 
Washburn State Bank, Paying and 
Receiving Station of Washburn 
(Opened May 5, 1941. Succeeded First 
National Bank which was taken over 
by the First National Bank, Wash- 
burn which then converted to the 
Washburn State Bank) 

Marion 
First National Bank in Marion. .79-383 
(Converted to Marion State Bank, 
February 24, 1941) 

Marion 
Marion State Bank a a 
My eg $50,000, Surplus and Profits 
$18,0 F. H. Uttormark, President, 
Eajnuna E. Hart, Cashier. Conversion 
of First National Bank in Marion, 
February 24, 1941) 

Readstown 
Farmers State Bank, Paying and ee 
ceiving Station of i eee 
(Discontinued after March 1, i94i) 

Washburn 
First National Bank. 79-1059 
(Converted to Washburn State Bank, 
May 5, 1941, after purchasing the First 
National Bank, Bayfield and is operat- 
ing it as a paying and receiving 
station) 

Washburn 
Washburn State Bank 79-1059 
(Capital: Common $50,000, preferred 
$15,000, Surplus and Profits $17,000. 
Gust J. Johnson President, F. 
Jacobs, Cashier. Conversion on May 
5, 1941 of First National Bank which 
purchased the First National Bank of 
Bayfield and is operating it as a pay 
ing and receiving station) 
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New Banks Reported in 
Process Of Organization 
¢ Indicates Press Report 
ALABAMA 
Pi rerd State Bank. 


(Capital $100,000. Dr. 
correspondent) 


L. T. Lane, 


ARKANSAS 
West Memphis 
*Merchants & Planters Bank 
(Capital $50,000, Surplus $10, 000. J. C. 
McCaa and Jim Crain, correspondents) 


GEORGIA 
la Grange 
*La Grange Banking Compapry. 
(Capital $50,000. J. E. Whitley and V. 
R. O'Neal, correspon-lents) 
Mansfield ° 
*Loyd Banking Company, Private Bank 
—Not Incorporated. 


INDIANA 
Noblesville 
tHamilton County Banking Company. 
(E. E. Cornthwaite, Cicero, corre- 
spondent) 


MASSACHUSETTS 

Boston 

*The First National Bank of Boston, 
Branch authorized at: 2 Meridian St., 
East Boston, Boston. 

Boston 

The National Shawmut Bank of Bos- 
ton, Branch authorized at 1850 Centre 
St. 

Boston 

The. National Shawmut Bank of Bos- 
ton, Branch authorized at 166 Dudley 
St. 


Boston 
The National Shawmut Bank of Bos- 
ton, Branch authorized at 494 Galli- 
van Blvd. 

Boston 
The National Shawmut Bank of Bos- 


ton, Branch authorized at 900-902 
Beacon St. 


NEVADA 


Boulder City 
tBank of Nevada, Branch of Las Vagas. 
Las Vegas 
tBank of Nevada. 
(W. E. Ferron, correspondent) 


NEW MEXICO 


Albuquerque 
tNew Mexico State Bank. 


NEW YORK 


Greece (Rochester P. O.) 
*Lincoln-Alliance Bank & Trust Com- 
pany, Dewey Ave. & Stone Road, 
Branch of Rochester. 
Irondequoit (Rochester P. O.) 
*Lincoln-Alliance Bank & Trust Com- 
pany, Titus Ave. near Hudson Ave. & 
Cooper Road, Branch of Rochester. 

New York City 
*Banque Diamantaire, Anversoise, S. A., 
630 5th Ave., Agency of Antwerp, Bel- 
gium. (License issued May 16, 1941) 

New York City 
*tEmpire Trust Company. 

(Will open a branch at New York Mu- 
nicipal Airport (La Guardia Field) 
North Beach, Borough of Queens) 

New York City 
*tMacy’s Bank. 

(Filed application for permission to 
open a branch at the Parkchester 
Housing Development in the Borough 
of Bronx) 

New York City 
Sterling National Bank & Trust 
Company of New York. 
(Will open a branch at 95-38 Queens 
Blyd., Rego Park, Queens) 


NORTH CAROLINA 
Arapahoe 
Guaranty Bank & Trust Company, 
Teller’s Window of Greenville. 
Vanceboro 


tGuaranty Bank & Trust Company, 
Branch of Greenville. 


August, 1941] 


SOUTH CAROLINA 
Columbia 


*The Citizens and Southern National 
Bank of South Carolina, Branch au- 


thorized, July 9, 1941, at 2026 Devine 
St.) 


SOUTH DAKOTA 
Aberdeen 
*+Brown County Bank. 
(Capital $50,000, Surplus and Undivid- 
ed Profits $10,000. Nelson R. Field, 
correspondent) 


TENNESSEE 
Dyersburg 


*Dyersburg State Bank. 
(W. H. Fones, Cashier) 


TEXAS 
Dallas 


tLakewood State Ban 
(Capital $100,000, isms $20,000. J. 
F. Parks, correspondent) 

Morton 

tFirst State Bank. 
(Capital $25,000, Surplus and Undi- 
vided Profits $7,500. W. W. Williams, 
Correspondent) 


VIRGINIA 
Hampton 
Bank of Wythe. 
(Reported ey 31, 1941) 
Hilton Village 
Bank of Warwick. 


(Capital $100,000. Dr. Guy C. Amory, 
President) 


Norfolk 


National Bank of Commerce of Nor- 
+ ae Branch authorized at 239 Main 
t. 


WASHINGTON 
Port Angeles 
Olympic State Bank. 
(Reported May 16, 1941) 


F D | C Changes 


ARKANSAS 
Hamburg—Farmers Bank 
Hamburg—Farmers Bank & Trust Com- 


CALIFORNIA 


Fort Ord—Monterey “County Trust & 
Savings Bank, Branch of Salinas. .Add 


*Suisun City—Bank of Suisun, Nation- 
al Association Delete 


*Winters—The Winters National Bank 
Delete 


COLORADO 
*Aspen—The Aspen State Bank.. 


FLORIDA 
*Miami—Riverside Bank 


GEORGIA 
Acworth—S. Lemon Banking Co. Delete 
*Blakely—Bank of Early 
*Claxton—The Claxton Bank 
Marietta—Cobb Exchange Bank.... 


IDAHO 
Boise—The Idaho First National Bank 
Delete 
Boise—The Idaho First National wy 


- Delete 


Buhl—The Idaho First National Bank 
of Boise, Buhl Branch of Boise. .Delete 
Buhl—The Idaho First National Bank, 
Buhl Branch of Boise Add 
Caldwell—The Idaho First National 
Bank of on Caldwell Branch of 
Delete 

Caldwell—The Idaho First National 
Bank, Caldwell Branch of Boise. ..Add 
Coeur d@’Alene—The Idaho First National 
Bank of Boise, Coeur van Branch 
--Delete 

Coeur @’Alene—The Idaho First. National 
Bank, Coeur d’Alene Branch of oases 


Kellogg—tThe Idaho First National Bank 
of Boise, Kellogg Branch of Boise 
Delete 

Kellogg—The Idaho First National 
Bank, Kellogg Branch of Boise....Add 
Lewiston—The, Idaho First National 
Bank of Boise, Lewiston Branch of 
Boise Delete 
Lewiston—The Idaho First National 
Bank, Lewiston Branch of Boise. .Add 


Meridian—The Idaho First National 
Bank of Boise, Maridian Branch of 
Boise ..-Delete 

Meridian—The Idaho First National 
Bank, Meridian Branch of Boise. .Add 

Moscow—The Idaho First National Bank 
of Boise, Moscow Branch of Boise 


Moscow Branch of Boise 

Nampa—The Idaho First National Bank 
of Boise, Nampa Branch of Boise. Delete 

Nampa—tThe Idaho First National Bank, 
Nampa Branch of Boise 

Nezperce—The Idaho First National 
Bank of Boise, readies Branch of 
Boise 

Nezperce—The Idaho First National 
Bank, Nezperce Branch of Boise. .Add 

Parma—tThe Idaho First National Bank 
of Boise, Parma Branch of Boise. Delete 

Parma—tThe Idaho First National —_ 


Moscow—The Idaho First National wy 


Parma Branch of Boise 

Potlatch—The Idaho First National 
Bank of Boise, Potlatch Branch of 
Boise 

Potlatch—The Idaho First National ~ 
Bank, Potlatch Branch of Boise..Add 

Rupert—The Idaho First National Bank 
of Boise, Rupert Branch of Boise 


Rupert—The Idaho First National Bank 
Rupert Branch of Boise Add 


Wallace—The Idaho First National Bank 
of Boise, Wallace Branch of Boise 


Wallace—The Idaho First National 
Bank, Wallace Branch of Boise...Add 
Weiser—The Idaho First National Bank 
of Boise, Weiser Branch of Boise 


Weiser—The Idaho First National Bank, 
Weiser Branch of Boise Add 


ILLINOIS 


Brighton—Brighton State Bank. .Delete 
*Chicago—Northwest National Bank of 
Chicago Add 
Colchester—The National Bank ‘of ‘Col- 
chester Delete 
Cypress—Farmers & Merchants State 
Ban Delete 


Fairmount—Porterfields State Bank of 
Fairmount Add 


*Geneseo—The First National Bank of 
Geneseo 


Indianola—First State 
Company 
Lacon—Lacon State Bank 


*Plymouth—Plymouth State Bank of 
Plymouth Delete 


Quincy—lLllinois of 
Add 


Bank & Trust 


Quincy 
Quincy—Illinois State Bank of Quincy 
Delete 


INDIANA 


*Otterbein—State Bank 
Branch of Oxford 


*Van Buren—Farmers Trust Company 
*Van Buren—The Van Buren Bank..Add 


IOWA 
Denison—Commercial State Bank. Delete 


Hancock—The Avoca State 
Branch of 


Des Moines—Iowa State Bank 


*Kinross—First Trust & Union Savings 
Bank, Office of Sigourney Ad 


*Kinross—Kinross Savings Bank. Delete 
*Mason City—Northwest Savings Bank 
Delete 


Burlingame—The First State Bank ye 
Burlingame 


*Burns—Burns State Bank 


KENTUCKY 
Jeffersontown—Bank of J ra 


LOUISIANA 
Lake Providence—The First National 
Bank of Lake Providence, at Provi- 
dence Delete 


Lake Providence—The First ss 
Bank of Lake Providence Add 





MAINE 
Warren—Knox County Trust Company, 
Branch of Rockland Delete 
*Waterville—Depositors Trust Company, 
Branch of Augusta..............+4 Add 
*Waterville—First National Bank of 
Waterville Delete 


MARYLAND 
East New Market—County Trust Com- 
pany of Maryland, Branch of Cam- 
bridge .---Delete 


MASSACHUSETTS 
*East Weymouth—Granite Trust Com- 
pany, Branch of Quincy Add 
*East Weymouth — Weymouth 
Company, Branch of South Weymouth 


National Bank 
Delete 
*South Weymouth—Granite Trust Com- 
pany, Branch of Quincy 
*South Weymouth—Weymouth 
Company 
*Weymouth—Granite 
Branch of Quincy 
*Weymouth— Weymouth Trust 
pany, Branch of South Weymouth 
Delete 


MICHIGAN 
Allen—Allen State Savings Bank. Delete 
*Calumet—The National Metals Bank of 
Hancock, Branch of Hancock...Delete 
*Iron Mountain—The Commercial Bank 
of Iron Mountain 


*Iron Mountain—Commercial National 
Bank of Iron Mountain 
*Lansing—The Industrial Bank 
*Laurium—tThe National Metals Bank of 
Hancock, Branch of Hancock...Delete 
*Mount Clemens—Macomb County Trust 
Company Delete 
Nashville—The Central National Bank at 
Battle Creek, Branch of Battle = 


MINNESOTA 
*Halstad—The First National Bank’ of 
Halstad 
*Halstad—Red River State Bank...Add 
Lockhart—First State — of Lockhart 


Ulen—The "Northwestern "State Bank of 
Ulen Add 

Wabasha—tThe First National Bank of 
Wabasha 

Wabasha—First State Bank 


MISSISSIPPI 
Baldwyn—Bank of Baldwyn 
Baldwyn—Farmers and Merchants ——_ 


*Benoit—Bank of Benoit 
*Beulah—Bank of Beulah 


MISSOURI 
Buffalo—Bank of Buffalo 
St. Joseph—The Burnes National Bank 
of St. Joseph 
*Sumner—Sumner Exchange Bank. 
Delete 


NEBRASKA 
Chadron—Bank of Chadron 


NEW JERSEY 


*Atlantic City—Equitable Trust Com- 
pany Delete 
*Pompton Lakes—The First National 
Bank and Trust Company of Pompton 
Lakes Delete 
*Pompton Lakes—North Jersey National 
Bank of Pompton Lakes Add 


NEW YORK 


*Clyde—The Briggs National Bank & 
Trust Company of Clyde 
*Clyde—Briggs National Bank of ber 
Add 
Hastings-on-Hudson—The County Tr. 
Company, Branch of White 7a 
Hastings- -on-Hudson—The First Na- 
tional Bank of Hastings-on-Hudson 
..-Delete 
Hudson Falls—First National Bank of 
Hudson Falls 
Hudson Falls—Peoples National Bank 
of Hudson Falls Delete 
Hudson Falls—Sandy Hill National 
Bank of Hudson Falls 
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*Port Chester—The First National Bank 
and Trust Company of Port Chester 
Delete 

*Port. Chester—Mutual Trust Company of 
Westchester County Delete 
*Port Chester—Washington Irving Trust 
Company, Branch of Tarrytown...Add 


NORTH CAROLINA 


*Hollyridge—Waccamaw Bank & Trust 
Company Branch of Whiteville...Add 


NORTH DAKOTA 


Zeeland—MclIntosh County Bank, Branch 
of Ashley Add 


*Marengo—The Marengo Banking Ccm- 
pany Delete 
Perrysville—Farmers and Savings Bank, 
Branch of Loudonville Delete 


OKLAHOMA 
Anadarko—The First National Bank of 
Anadarko Delete 
*Oklahoma City—Central Morris Plan 
State Bank Add 
*Tulsa—Citizens Morris Plan State —_ 


PENNSYLVANIA 


*Glenside—Northwestern National Bank 
in Philadelphia, Branch of Philadel- 
phia Add 

Laurelton—Laurelton State Bank. Delete 

McKees Rocks—Chartiers Bank....Add 

McKees Rocks—Chartiers Trust Com- 
pany 

Philadelphia—Mid-City Bank pecte —— 


Company 
Bank & Trust 


Philadelphia—Mitten 
(P.O. Easton)—The Easton 


Company 
Wilson 
National Bank, Branch of Easton. Add 


SOUTH CAROLINA 


Fort Jackson—The South Carolina Na- 
tional Bank of Charleston, Branch of 
Charleston .Add 

weaneel Hill—Rock Hill National — 


SOUTH DAKOTA 


Herreid—Eureka State Bank, Branch of 
Eureka Add 


Alamo 


Heights — ee Brees - 
Bank -Ad d 


Irene—First National Bank of Fe 


San + analltinmnesis wane Bank of San 
: Delete 


Manti—Manti City Bank 
Manti—Manti City Savings Bank.Delete 


VERMONT 


*Rutland—The Clement National Bank 
of Rutland Delete 


VIRGINIA 


Melfa—Eastern Shore Citizens Bank, 
Branch of Onancock... Delete 
Temperanceville—Eastern Shore _ Citi- 
zens Bank, Branch of Onancock.Delete 


WISCONSIN 


Barneveld—Barneveld State Bank..Add 
*Bayfield—The First National Bank of 
Bayfield Delete 
*Bayfield—Washburn State Bank, Pay- 
ing and Receiving Station of Wash- 
burn 
Marion—First National Bank in Marion 
Delete 
Marion—Marion State Bank 
Readstown—Farmers State Bank, Pay- 
ing and Receiving Station of Viola 


Rib Lake—The First National Bank of 
Rib Lake Delete 
Rib Lake—State Bank of Medford, Pay- 
ing and Receiving Station of Medford 
*Washburn—The First National Bank of 
Washburn Delete 
*Washburn—Washburn State Bank. .Add 
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